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GOOD FAITH WITH ASSURED 


APPEAL FOR REAL PUBLICITY 





Special Agent McKay of Firemen’s 
Expresses His Views on the 
Rate Subject. 





Delaware, Ohio, March 9.—To the 
Editor: The indications are that the 
obnoxious fire insurance bills now be- 
fore the Ohio legislature will fail of 
passage, although it is possible new 
measures will be introduced. There is 
some talk of an investigation by the 
legislature of the rating bureaus and 
the fire insurance business of the state. 
If no action is taken at this session of 
the legislature it will be only a matter 
of a couple of years until we will have 
to meet the same proposition or some 
measures probably worse than the 
present ones, unless some action is 
taken by the insurance people to allay 
the suspicion generally held by the 
public that there is something myste- 
rious or unfair in the rate-making ma- 
chinery of the inspection bureaus. It 
would seem that the present is the 
proper time to commence a campaign 
of education to overcome this adverse 
feeling. It would not be proper or de- 
sirable that the agents should’ make 
the relative values of risks; in other 
words, rates, as called outside of Ohio, 
and I do not think they want to; but it 
would be quite proper that they be 
given some means of supervising or 
checking the estimates as made. 

Should Be No Mystery 

It has always been a contention of 
mine that there should be no mystery 
nor anything concealed or hid from 
the public or the agents in the making 
up of estimates or relative values of 
risks used by the companies, that the 
assured is entitled to know what he is 
paying for, and that the agent should 
be in a position to intelligently show 
him. 

Under the present laws of Ohio, 
there seems to be no question but the 
companies have the right to purchase 
advisory estimates from the inspection 
bureaus operating independently of any 
class or combination of companies, and 
to furnish their agents with such ad- 
visory estimates or values of risks, the 
same being advisory only. 

Suggests a Solution 

A very simple solution of the matter 
and of many of our troubles, as it 
seems to me, would be for the sub- 
scribers to these estimates to require 
that for every estimate made the de- 
tailed schedule as applied to each risk 
be published with the estimate, show- 
ing every item that enters into the 
making of the estimate, including 
charge for the valued policy law, taxes, 
credits, etc., and credits that will be 
allowed for improvements, and that the 
subscriber be furnished with two or 
more copies of this detailed schedule 
and, through them, furnished to their 
agents, who can see how the estimates 
are made and be in a position to show 
the assured intelligently what he is 
paying for, what he can do to reduce 
his estimate by improvements in his 
tisks and to defend the estimates. 

This would also in a short time show 
up the weak points of the Dean or 

(CONTINUED ON PAGE 12) 








Losses Paid by Aetna in 89 years, $112,036,856.57 


}: S. GADSDEN, Grn’: Act. 
. O. KOHTZ, Asst. Gen’t Act. 
COOK COUNTY, CHICAGO 


THOS. E. GALLAGHER 
Gen’l Agent Western Branch, Cinctnnatt, O. 


About June first the Western Branch will be removed to 159 LaSalle St., Chicago 














The CONTINENTAL 
sells the most secure fire 
insurance obtainable. Its 
net surplus ($7,503,591.36) 
exclusively protecting 
American policyholders is 
larger than that of any 
other company. 











Capital, $1,000,000 


$16,399,452,10 


LIABILITIES 


$7,895 ,860.74 


SURPLUS TO POLICYHOLDERS 


$8,503,591.36 


ASSETS 











An appointment as Agent for the Continental 
Fire Insurance Co., is a sure cure for all the 
worries, cares and doubts that threaten agents 
of companies with limited assets; constantly 


changing underwriting ideas; or 
of uncertain permanence. 


managements 








The Continental Fire Insurance Company 


Continental Building 
46 Cedar Street, New York 


Western Department 
280 La Salle St., Chicago, II. 














D, W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 
EDW. MILLIGAN, Vice-President 


Surplus to Policy-holders, $3,421 ,837.31 


Reinsurance Reserve, $3,945,278.63 


Northeast Corner Fourth and Elm Streets ‘“< 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 


Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 


THE WESTERN DEPARTMEN1 
‘e CINCINNATI, OHIO 





LGVEJOY & SPEAR, Managers Agencies in all cities and towns 








LIABILITY RESERVE LAWS 


NEW YORK DEPARTMENT VIEW 





Comment on Experience in Connection 
With Examination of New Am- 
sterdam Casualty 





The New York department in its re- 
port of the examination of the New 
Amsterdam Casualty as of Dec. 31 
shows assets $981,950, loss- reserve 
$174,716, premium reserve $353,073, net 
surplus $83,314, capital $314,400. 

The department in its report com- 
ments on the liability loss reserve law 
as follows: 


Checks Operation of Law 

This item computed according to section 86 
of the insurance law of this state amounted to 
$139,132.09. As this was the first opportunity I 
have had of checking the actual operation of this 
law, I devoted considerable time and attention to 
the details. It would seem at first as though the 
fact of the existence of a law giving a rule to 
be followed in computing this reserve would do 
away with the necessity for the exercise of any 
judgment or discretion. A careful reading of 
the law and an investigation of the various points 
which arise in the liability business show that 
everything is not actually “cut and dried” in 
the law. For example, the question arises wheth- 
er notices of accident which are not covered by 
the policy should be included, and also whether 
notices of accidents where there is no injury to 
a “person” or “persons” reported should be in- 
cluded. The question also arises whether no- 
tices received under “excess” reinsurance poli- 
cies should be included. In deciding these and 
other debatable points in a way which increases 
the reserve of the company which is now using 
“the averages,” it must be remembered that this 
will result in lowering the notice cost for the 
company when it reserves on its own experience, 
and also in lowering the “averages” derived from 
the combined experience of all the companies, 

Cites Reinsurance Deal 

One particular “excess” reinsurance policy 
which the company carried until a few months 
ago produces such a large amount of reserve in 
proportion to the premium received and the pos- 
sible amount of loss that it is worthy of special 
mention in this report. The original company 
wrote a liability policy insuring up to $7,500 for 
one person and up to $20,000 where several > oa 
sons are injured, and arranged with the New 
Amsterdam to assume any liability in excess of 
$5,000 up to $2,500 for one person and any lia- 
bility in excess of $10,000 up to $10,000 for an 
accident where several persons are injured. Thus 
it will be seen that the New Amsterdam is not 
interested in any accident until the original 
company has paid $5,000 for an injury to one 
person alone injured in one accident, or $5,000 
for each persons or $10,000 at least in the event 
of an accident where several persons are in- 
jured. 

Charges Upon Notices 

The original company only sent thirty-four 
“formal” notices in cases where there seemed a 
possibility of the aeey resulting seriously. In 
addition, the original company from time to time 
forwarded lists of trivial injuries (total 489) dif- 
fering entirely from the thirty-four “formal” 
notices. I have charged the notice reserve on 
the 489 notices in addition to the thirty-four 
“formal” notices, which results in charging the 
company with a liability for outstanding losses 
on these 528 notices on this policy of $14,581.24, 
The total pee received by the New Amster- 
dam on this policy from the original company 
was only $1,500. The New Amsterdam has, so 
far, never been called upon to pay any loss at 
all. The policy expired about six months ago 
and was not renewed, 

In all cases where two suits resulted from one 
accident to one person, I have charged the re- 
serve on two suits; hitherto the company has only 
treated these as one suit. 

Reserves Are Compared 

The theory on which the loss reserve law of 
this state is based seems good, and yet it is ex- 
ceedingly doubtful whether the reserve deter- 
mined by it is adequate in all cases. The states 
of California, Connecticut, Illinois and Massa- 
chusetts have liability loss reserve laws based on 
similar theories, whereas the liability loss re- 
serve law of Michigan is based on the relation 
between the premiums received and earned and 
losses paid as shown by the experience of the 
companies, The following amounts are the re- 
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VIEW OF AUDITOR CARROLL 


—_— 


PROMINENT FIGURE IN IOWA 


———— 


Insurance Supervisor Expresses His 
Opinions on Some Points Relat- 
ing to the Business 


SY WM. 8S. CRAWFORD 


Des Moines, Iowa, March 11—From an 
insurance standpoint State Auditor Car- 
roll cuts a large figure in Iowa. He is 
now in the last year of his third term. 
During the five years of his office holding 
he has been much in evidence and he has 
pursued a course which has caused many 
of the insurance men to regard him as 
an enemy. Nevertheless they almost uni- 
versally give him credit for being thor- 
oughly honest, and I know that some of 
them will support him for higher political 
honors, if they have an opportunity. 

Qne Man’s Opinion 

One man who for years has been inti- 
mately associated with Iowa politics, 
said to me: “I have fought Mr. Car- 
roll at every turn most of the time he 
has been in office. No man could have 
become state auditor with fewer correct 
ideas about insurance. At the start he 
firmly believed that the assessment plan 
was the only right one. He has learned 
much, he has changed his views greatly, 
he has been honest enough and broad 
enough to admit that he was in error in 
many opinions he held in the past. In 
view of this, I believe it would be bet- 
ter to have for governor a man who has 
progressed as far as he has, and whom 
we know to be honest, than to take 
chances on another who may be as far 
wrong as he was at the start.” 

Interest in Governorship 

The governorship is of more than us- 
ual interest to insurance men this year, 
as it is regarded as probable that the 
next legislature will create an insurance 
department separate from the state 
auditor’s office, and the governor 
elected the coming fall will have the 
naming of the first insurance commis- 
sioner. Should the people of Iowa 
choose Mr. Carroll for governor, he 
would thus be able to project his views 
into the next administration of the in- 
surance department, and his long con- 
nection with insurance would cause him 
to take a very active interest in bills 
affecting this business, 

Friction Was to Be Expected 

It is not hard to see why opposition 
should have arisen between Mr. Car- 
roll and the insurance interests of the 
state. Firmness is his most pronounced 
characteristic. It is very difficult to 
make him change his mind when once 
he has made it up. Coming into office 
with no practical knowledge of insur- 
ance, and, if report be true, with some 
very erroneous views, he undertook to 
enforce the laws as he understood them. 
Had he sutveyed the laws from the 
standpoint of a practical insurance man, 
he probably would have understood 
them differently. He might have seen 
that the practices and usages which 
have been wrought out through a cen- 
tury of experience have a reason for 
their existense, and should not be pro- 
hibited by hasty legislation, nor by legal 
construction if it can be avoided. 

Antagonism Resulted 

In taking the position he did on some 
points, he called forth the opposition of 
the insurance men. Believing firmly that 
he was right, he naturally concluded 
that they were wrong, and the opposi- 
tion developed into antagonism. Each 
side came to expect the other to take 
what it regarded as an erroneous view. 
The result has been unfortunate. Mr. 
Carroll has advocated some radical 
measures, which it required hard work 
to defeat or which became laws in spite 
of all the insurance men could do. If 
the relation between the insurance in- 
terests and the auditor’s office had been 
cordial instead of strained, the auditor 
probably could have been brought to 


(CONTINUED ON PAGE 13) 





WILL MEET SYNDICATE MEN 


Indianapolis Local Agents Decide 
Upon a Conference on the Writ- 
ing of Sprinklered Risks 


Indianapolis, March 11.—(Special)— 
The Indianapolis local association has 
decided informally to have a confer- 
ence in a week or two with representa- 
tives of the sprinkler syndicates, and 
take up the question of overhead writ- 
ing. It is said some of the combative 
agents have learned that any agent, 
even outside of Indianapolis, could 
countersign policies for the syndicates, 
as the law only requires that the policy 
to be legal shall be signed by an agent 
licensed to transact business within the 
state. This is a new aspect, which may 
lead to a different line of action. 





Straighten Out Washington 

New York, March 11.—(Special)—In 
an effort to straighten out the tangled 
conditions at Washington, D. C., the 
local agents will hold a meeting on Fri- 
day for the purpose of trying to organ- 
ize an association to replace the pres- 
ent Washington Board of Fire Under- 
writers. It is proposed to allow the 
Underwriters Association of the Middle 
Department to establish a rating bureau 
and put in charge its own superintend- 
ent. 





Life News From New York 

New York, March 11.—(Special)— 
The Equitable Life denies any inten- 
tion of engaging in the liability busi- 
ness or other casualty lines. Its char- 
ter and the state law would prevent. 

The Prudential is now opening up 
industrial offices throughout the entire 
Pacific coast. Frederick J. Johnson, 
superintendent at Baltimore, will have 
charge at San Francisco. 





Indiana Will Investigate 

Indianapolis, March 11.—(Special)— 
The trouble between the Maryland 
Casualty and the Colorado department 
over the issue of blanket policies out- 
side of the state covering property 
some of which is in Colorado, has 
suggested to the Indiana department 
an investigation to learn whether any 
companies are escaping taxation in 
this state by similar practice. 





S. M. Moon Resigns 

New York, March 11.—(Special)— 
Owing to a disagreement as to the man- 
agerial policy, Sidney M. Moon has re- 
signed as vice-president and general 
manager of the Union National Acci- 
dent, which is in process of organiza- 
tion at Philadelphia. 





Walla Walla’s Expense Rate 

The gain and loss exhibit shows the 
Walla Walla’s expense ratio as very 
high, which agents do not understand 
in some cases. It is due to the fact 
that it began business last year and 
the initial expense of establishing an 
office, department offices and develop- 
ing an agency plant is included. 





Big Meeting at Wheeling 

Wheeling, March 11.—(Special)— 
The meeting of the West Virginia Fire 
Underwriters Association was the larg- 
est in its history. There was an es- 
pecially numerous representation from 
Ohio. Officers were elected as follows: 
President, H. M. Gibbs; vice-president, 
C. B. Dewey; secretary and treasurer, 
F. W. Shirer. 





Commissioner Love of Texas construes the 
resident agent’s law to such an extent as to ap- 
ply it to the writing of reinsurance contracts. 
Companies reinsuring business in that state will 
have to send the policies or certificates from the 
home or branch offices and have them counter- 
signed by the local agent where the risk is writ- 
ten before sending them to the reinsuring com- 
pany. 





At the annual meeting of the Underwriters’ 
Salvage Company of Chicago, E. T. Campbell 
was elected a director in place of the late 
George T. Cram. M. F. Driscoll succeeds A. J 
Harding. 


[S4e WESTERN RESERVE _—if 


“INSURANCE COMPANY 
of CLEVELAND, OHIO 


R. B. GOOCH, Secretary 


$200,000.00 
44,820.28 
345,455.08 
113,254.99 


- $470,530.35 


SPECIAL AGENTS 
A. P. ROSS. 505 Park my Cleveland, 0.—Ohio, Rented, West Virginia 
A. R. PORTER, 723 B. 45th St., Chicago—Michigan and Wisconsin 
R. H. TAYLOR, 655% Wabash St., Terre Haute—indiana and Illinois 
GEORGE H. STRA’ |, 701 Locust St., St. Louis Mo.—Missouri and Minnesota 


MARS B. WAGAR, President 
STATEMENT JAN. 3, 5908 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 


Capital $200,000.00 Surplus to Policyhelders $260,192.74 
Gross Assets $751,012.56 


M. DONNELLY,Pres. J.H.LEIDING, Vice-Pres 


F. D. PRENTICE, Sec’y. and Treas. 


AGENTS WANTED IN ALL DESIRABLE LOCATIONS 











The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1 1908, $135,408,617.35 


Tusurance Company + Torth America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION. JANUARY 1, 1908 
Total Assets, - : - . . - . $11,290,121.11 
Total Liabilities except Capital, - - 163.54 
Policy-Holders’ Surplus, : : : - - 


$4,089,957.57 


Premiums less cancellations and re-insurance on risks written in 1907, $8,224,441.27 
(An indication of the confidence of the insuring public in the stability of the Company.) 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,000 
continues to offer to the insuring public Indemnity against Loss or Damage by 
Fire of unquestionable reliability. 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen'l Agt., W. N. JOHNSON and B. L. WEST, Ass’t Gen'l Agts. 











MARSHALL S. DRIGGS, President. F, H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt, 


eee eeeeee 


ASSCtS....0. cece ccccsees vee eves oe $2,146,618.12 

Liabilities, except Capital 440,981.94 
Policyholders Surplus........ eeveee 705,686.18 

F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Chicago Agents, 158 La Salle Street 

















OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1908 
Reserve for Reinsurance................ $1, 
seserve = re ; 

eserve for Contingencies 
Net Cash Surplus...... Srtahacbndeneeeees 


Total Assets 
JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 


$2,183,510.36 
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NATIONAL TAKES IOWA HOME 





Dubuque Company After About Eight 
Years Existence Will Retire 
From the Field 





The National of Hartford has rein- 


sured the Iowa Home of Dubuque. For 


some months the future of the com- 
pany has been regarded as uncertain. 
It was organized in 1899. Peter Kiene, 
the local agent at Dubuque, is president 
of the lowa Home. The former secre- 
tary of the company, H. C. Stuart, who 
retired from its service several months 
ago, was the underwriter and manager. 
Since he left, E. A. Fitz, a business 
man, has been secretary. For a while 
a move was on to increase the capital 
and expand, but under present condi- 
tions, it was deemed inexpedient. 

Its last statement shows capital $100,- 
000, assets $176,497, reserve $49,056, net 
surplus $27,441, net premiums written 
$42,878, loss ratio 46.8 percent, expense 
ratio 61.5 percent. Its expense ratio 
has kept the company’s nose on the 
grindstone. The average expense ratio 
since it started is 59 percent. 

The Iowa Home operated in Iowa 
and Illinois. Fred S. James & Co. had 
the Chicago agency. The reinsurance 
deal will give the National a fine ad- 
dition to its Iowa business. 





CRUEL WAR NOW ABOUT OVER 





Nebraska and California Will Let In 
Each Other’s Companies, After 
Considerable Bickering 


Lincoln, Neb., March 9.—(Special 
Correspondence)—The differences of 
the Nebraska and California insurance 
departments promise reconciliation, 
Auditor Searle of Nebraska having been 
given to understand that Commissioner 
Wolf of California would admit the 
Bankers Life of Lincoln. As svon as 
this action is taken the Nebraska aud- 
itor will relicense the agents of the 
Pacific Mutual and the Firemans Fund. 

Commissioner Wolf first held up the 
Nebraska company because it had only 
$100,000 capital. President Wilson re- 
fused to increase his capital, saying that 
the California statute regarding the 
minimum capital was a dead letter, as 
many companies of no larger capital 
than his own were doing business in 
California without hindrance. The Cal- 
ifornian then demanded to have his 
examiners go over the books of the 
Nebraska companies. The Nebraska 
department immediately refused to al- 
low the work of its own examiner to 
be questioned, and under the retaliatory 
law refused to license California com- 
panies as long as Mr. Wolf maintained 
his position. 

Mr. Wolf then stated that he could 
not admit the Nebraska company be- 
cause it included its surplus among the 
assets. This objection has apparently 
been overcome and with the anticipated 
admission of the Nebraska company the 
feud will end. 








Fire Record for Two Months 
The Journal of Commerce says: “The 
fire loss of the United States and Can- 
ada for the month of February, as com- 
piled from our records, shows a total 
of $18,489,700. The following table 
gives a comparison of the losses by 
months with those of 1906 and 1907: 
1906. 1907. 1908. 

January . +-$17,728,800 $24,004,900 $29,582,600 
ebruary .. 18,249,350 19,876,600 18,489,700 
Total ...$35,973,150 $43,941,500 $48,072,300 
The year so far has been a decidedly 
bad one for the fire insurance compa- 
nies, and the outlook for the balance 
of 1908 is not at all bright. It may 
reasonably be expected that more fire 
imsurance companies will retire from 
the field than during 1907. 








The North Carolina Fire has decided to in- 
— its paid-up capital from $50,000 to $100,- 











SUN INSURANCE OFFICE 











FOUNDED A. D. 1710 





UNITED STATES BRANCH 
54 Pine Street, New York 
J. 5. Guile A. M. Thorburn 











H. N. KELSEY, Manager 





MANAGER SECRETARY 


WESTERN DEPARTMENT 
171 LA SALLE 8T., CHICACO 


©F London 
198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 
Company in the World 


Sansome é Sacramento Sts., San Francisco 





PACIFIC COAST DEPARTMERT 


C. A. Henry € Co, General Agents 











P. T. KELSEY, Ass’t Manager 





AS VIEWED FROM CHICAGO 


OUTLOOK FOR TORNADO MEETING 

The recent attempt to get a conference 
of tornado companies showed an indiffer- 
ence on part of a number of managers 
and it does not indicate a bright outlook 
for getting together. A few years ago a 
uniform policy was adopted. Since then 
companies have been at variance con- 
cerning forms, coinsurance clause and the 
like. Liberal provisions have been intro- 
duced until some companies indicate a 
willingness to include tornado as they 
do the lightning hazard for no more pre- 
mium in order to stop continual striving 
at liberality. ; 

There is some complaint, too, on the 
combined tornado and fire farm policy. 
The opponents claim that it is a rate 
cutting device, but this the companies 
using it emphatically deny. It was 
brought about largely by a few companies 
not writing farm business agreeing to take 
the tornado risk alone at a reduced rate, 
leaving the farm fire policy to the farm 
companies. By issuing the combined 
policy, the farm companies broke up this 
competition to a large extent. 

* * 7 
REFORMS IN FARM BUSINESS 

The outlook for better practices in 
farm underwriting is promising in view 
of recent conferences and agitation. The 
live stock item is the main one in view 
of heavy losses and underinsurance on 
this item. Then farm companies feel the 
$2.50 rate is not high enough as a general 
rule, especially in view of some com- 
panies using that rate on the note plan 
when it is the accepted cash rate. One 
or two companies are known to be going 
after farm business in some localities 
at $2. 

Farm premiums have gotten to be a 
large item in the income of some com- 
panies and the better underwriters see 
the necessity for some reforms. 

* * * 
SOME LOCAL EVENTS 


W. L. Steele, western manager of the Niagara, 
has gone to the Isle of Pines, Cuba, for three 
weeks. He owns a place there. — 4 

There are 436 sprinklered risks in Chicago, of 
which 84 have non-board equipments and 21 have 
non-credited equipment. Twenty-six new equip- 
ments are now under contract, and 12 are under- 
going improvements. There were 53 fires dur- 
ing 1907 operating the sprinklers, with only 4 
failures. The otal losses in sprinklered risks for 
1907 were $64,543. 











Special Agent Crawford Resigns 

H. F. Crawford, of Benton Harbor, 
Mich., special agent of the Glens Falls 
in Michigan and Illinois, has resigned. 
He may engage in raising poultry. 





Hesse Enters Field Work 

Fred O. Hesse, of Milwaukee, has 
been appointed special agent for the 
Capital and Granite State to cover Wis- 
consin and Minnesota. Mr. Hesse is a 
young man at present employed in the 
home office of the Milwaukee Mechan- 
ics. He has also had some experience 
in a local agency. 





Papers Oppose Anticompact Bill 

The senate committee on banking 
and insurance of the Virginia legisla- 
ture has made an adverse report on the 
Williams anticompact bill which has 
passed the lower house. The Williams 
bill seeks to revive the old Wharton 
measure which was repealed. The daily 
papers of Virginia have taken occasion 
to oppose the measure and the Virgin- 


jan Pilot of Norfolk points out that 


“while intended to benefit the insured 
by causing reduction in fire insurance 
rates the practical effect, should the 
bill become law, would almost certainly 
be opposite.” This was the result un- 
der two years of the old Wharton law. 





Maitland Gets Another Company 

T. L. Maitland, of Chicago, superin- 
tendent of agencies of the Washington 
Fire of Seattle, has been appointed 
western supervising field man of the 
Union Fire of Buffalo in the middle 
west. Mr. Maitland will handle both 
companies in Illinois, Ohio, Michigan 
and Missouri, and in a short time In- 
diana, Wisconsin and Minnesota will be 
added to his field, when the companies 
enter these states for business. 





Edward Weinfurth of St. Louis, formerl 
special agent of the Eagle Fire in the west, will 
soon go with the Dubuque F. & M. 





GOOD OPENINGS 


Address the business manager of 
THE WESTERN UNDERWRITER regarding the 
following good openings: 

arm company at Portsmouth, Ohio. 

Live stock and plate glass companies at Ports- 
mouth, Ohio. 

Fire company at Oakley, Ohio (suburb of 
Cincinnati). 

Automobile company at Winterset, Iowa. 

Live stock company at Milton, Iowa. 

Company writing farm risks at Bellaire, Ohio. 

Company writing lumber insurance at Mar- 
inette, Wis. 

Company that will write special hazards at 
Bellaire, Ohio. 

Companies writing tornado insurance at River 
Falls, Wis. 

Farm company at Sandusky, Ohio. 
fire company also. 

Large fire company that is liberal writer at 
Clarksburg, W. Va. 

Million dollar fire company that will write 
good line on lumber at Marinette, Wis. 

Liberal writing nonunion fire company at 
Canton, Ohio. 


Union 





OHIO AND WEST VIRGINIA 


MAY REFORM THE FIRE LAWS 











Likely That a Commission Will Be 
Appointed to Look Into the 
Present Needs 





Chairman Stewart, of the Ohio house 
insurance committee, has announced 
that the attempt to put through the bill 
doing away with rating bureaus has 
been abandoned, but that the appoint- 
ment of a second insurance committee 
to reform the fire insurance laws of the 
state, as the life insurance laws have 
been revised, will be advocated. It is 
understood that the Foster bill, amend- 
ing the Valentine anti-trust law, to in- 
clude insurance companies, will be 
pushed. The argument is made that 
ex-Insurance Commissioner Vorys rec- 
ommended this change in his annual re- 
port when he said: 

“Therefore it is suggested that either 
the general antitrust act be made ap- 
plicable to fire insurance premiums or 
a separate law be enacted with like 
provisions, wunqualifiedly forbidding 
combinations to control fire insurance 
premiums. There seems no reason why 
fire insurance trusts should be under 
any less or more interdiction of the 
law than other trusts.” 

any insurance men do not object 
seriously to this bill, although it is 
felt that there is already too much 
legislation on the statute books regard- 
ing insurance. The rating bureaus are 
absolute necessities in the conduct of 
the business, but the passage of the 
amended Valentine law would not ma- 
terially affect the business. It would 
perhaps take away some power from the 
local agents who at present are per- 
mitted to maintain organizations of 
their own, and some agents might ob- 
ject to it on this score. 

The plan of Chairman Stewart to ap- 
point a commission to consider a re- 
vision of the fire insurance laws meets 
with approval in many quarters, In- 
surance men would like a chance to be 
heard on some of the laws which are 
objectionable from the standpoint both 
of company and assured. 





McCormick Goes to Ohio 

James H. McCormick, one of the ex- 
aminers in the United States depart- 
ment office of the Scottish Union and 
National, has been appointed special 
agent in Ohio, with headquarters in 
Cleveland. He has been with the com- 
pany fifteen years. A complimentary 
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dinner was tendered Mr. McCormick 
by the office staff before he left Hart- 
ford, it being presided over by Super- 
intendent of Agents H. J. Houge. 


AGENTS DID EXCELLENT WORK 


Ohio Association Takes Credit for De- 
feat of Bennett in Republican 
State Convention 


Columbus, Ohio, March 1.—(Special) 
—The State Association of Fire Insur- 
ance Agents is claiming that it accom- 
plished the defeat of Smith W. Bennett, 
in the Republican state convention for 
the nomination for attorney-general. 
Mr. Bennett was found to be the real 
author of the Foster bill, now pending 
in the house, intended to prevent the 
operation of rating and inspection bu- 
reaus. The agents’ association had 
headquarters here during the conven- 
tion and did effective work among the 
delegates. Charles W. Bryson and F. 
* E. Lauterbach, of Columbus, as a com- 
mittee of the association, were in 
charge of the movement. 


Walker Becomes General Manager 

N. R. Walker, an old time insurance 
man, once special agent for the Cooper 
of Dayton, has become general man- 
ager of the Buckeye Fire Insurance 
Association of Cincinnati, which will 
plant agencies throughout Ohio. H. A. 
DeCamp, general agent of the Fidelity 
Mutual Life, is president. 


Field Agency Incorporated 

The Field Agency Company, of Co- 
lumbus, with $15,000 capital, has been 
incorporated to do a general insurance 
agency business. The incorporators 
are John Field, Charles A. Field, 
George R. Hedges, Edward E. How- 
ard and William D. Cockley. ‘One-half 
the capital is 7 percent preferred stock. 
The company will take over the busi- 
ness of John Field, manager of the 
Columbus Clearing House Association, 
and a veteran agent of Columbus, who 


has represented the Allegheny, Capital, 
Hamilton, Michigan Commercial, Na- 
tional of Ohio, Reliance, Southern of 
Louisiana, United States Fire and other 
companies. 


Report on School Fire 

Deputy George Thrush, of the Ohio 
fire marshal’s office, who investigated 
the Collinwood school fire, in a partial 
report expresses the opinion that the 
fire was caused by defective installation 
of the heating plant. He found that 
such steam pipes as were intact were 
covered with very inferior asbestos, 
most of it being merely a cheap kind of 
plaster. They had long been in con- 
tact with the wooden joists, and he be- 
lieves the wood had become charred, 
and in this condition ignited easily. 
He found evidence that the fire had 
been in progress some time in the 
basement joists before it reached the 
rest of the building. There the joists 
are burned off even with the walls into 
which the ends were sunk, while except 
in the basement and right over the 
boilers, ends elsewhere were pulled out 
and the bricks loosened in their places. 


Increasing Fire Protection 

Recently the fire fighting facilities of 
Columbus were increased by the com- 
pletion and opening of a new engine 
house, modernly equipped, and _ the 
added manual equipment requirements 
of the force were met during the last 
week by the appointment of two new 
battalion chiefs, incident to a redistri- 
bution of authority and duties, arid the 
addition of sixteen new firemen. Work 
on the new 24-inch main in Fourth 
street, designed to furnish better fire 
protection in the business district, is 
progressing rapidly. 


Court Refuses Injunction 
Judge J. E. Slater, in the federal 
court at Columbus, has refused the in- 
junction sought by Harry M. Verrill, 
controlling the Newark (O.) Water 
Company, to prevent the city of New- 
ark using the company’s fire hydrant 





Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 
207-209 E. Madison St. 
Telephone Main 275 CHICAGO 
SOUTHERN DEPARTMENT: 

1005 Washington Ave., ST. LOUIS 


1. F. Small, Superintendent 
Bell Telephone 3081 





GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZBD 1859 

Cash Capital, - - $1,000,090 00 

Assets, - - - $5,185,649 51 

Net Surplus, - - §$ 949,260 99 
HEAD OFFICE: 

Cor. William and Cedar Streets. 





The Delaware Fire Insurance Co. of Dover, Delaware 


R. A. RICHARDSON, President. 


Capital $200,000.00. 


H. G. Buswell, Cook County Manager, Chicago 


Vedder Underwriter Co. 





Wm. D. Denney, Secretary. 


Gen’! Agt. for the United States 
61 WILLIAMS ST., N Y. 


F. C. Sammis, State Agent, Minneapolis 


W. S. Wolverton & Son, State Agents, Oklahoma City 





ORGANIZED 1867 


GERMAN FIRE 
INSURANCE COMPANY 
OF WHEELING, WEST VA. 


Cash Capital . . . $200,000.00 
Net Surplus 222,604.02 


WM. F. STIFEL, President 
ANTON REYMANN, Vice-President 
STER, Secretary 
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INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


Garman = <- - «+ « 
SURPLUS TO POLICY HOLDERS 
ABEBTSco- - - = « -« 
LOSSES PAID TO DATE - - 


= $300,000.00 
436,030.32 
852,469.75 
4,186,250.00 








CAPITAL $1,000.000. 
ASSETS 
$2,529,465. 
LIABILITIES 


$727,763. 


SURPLUS TO POLICY HOLDERS 


$1,801,701. 


FIDELITY 


FIRE 


INSURANCE CO. 
46 CEDAR ST., N. Y. 

















Automobile Insurance 


bt COLUMBIA 
HINSURANCE COMPANY 
of Jersey City, N. J. 
FIREMAN’S FUND 
INSURANCE COMPANY 


of San Francisco, Cal. 
INSURE AUTOMOBILES under the most liberal 


form of policy, coverin woe oa oe: 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING and THEFT. Also against loss by 
COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, Ill. 
AGENTS WANTED IN DESIRABLE LOCALITIES | 


NATION AL NORTHWESTERN F&M. 


Tusurance Company 
OF ALLEGHENY, PA. 
INCORPORATED 1866 


CAPITAL - - = $500,000.00 
RESERVE - - 403,535.59 
SURPLUS Te Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


GEO. H. SCOTT, General Agent 
HH, M. HUFF, Assistant General Agent 


184 La Salle Street, CHICAGO, ILL. 








173,266.97 
SURPLUS Te Poticy Holders 502,415.49 
TOTAL ASSETS - 706,428.85 








C. K. HOLLOWAY, Prest. O. P, CONAWAY, Sec’y. 


ASSETS Walla Walla, 


$476,638.11 FIRE INSURANCE 
COMPANY 


WALLA WALLA, WASHINGTON 
CAPITAL, $200,000.00 
FIRE AND TORNADO INSURANCE—Agents Wanted 


CENTRAL DEPARTMENT 
Wisconsin, Illinois, Indiana, Michigan, Ohio, Missouri, Nebraska, 
H. W. COLSON, Manager 171 La Salle Street, Chicago, Ill. 
H. E. CORNELL, Supervising Spl. Agt. 


O. G. PARKER, Treas. 


SURPLUS 


TO POLICYHOLBERS 


$343,484.64 





CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
wre UNITED STATES NET ASSETS, $12,335,961.46 
buat UNITED STATES NET SURPLUS, 4,623,651.46 


New York Office, 45 William St. 
3. M. DE CAMP, General Agent 
Ohio, Indiama, Kentucky, Tennessee, Arkansas, 
West Virginia at Cincinnati. 


Northwestern Department: 
205 La Salle Street, - CHICAGO 
WILLIAM S, WARREN, Resident Secy. 
Geo. H. Meore, John V. Thomas, Asst, Secys 
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service and to prevent the school dis- 
trict of Newark drawing water from 
the school service pipes. The plaintiff 
claimed more than $18,000 due from the 
city and school district, payment of 
which had been refused. 

Judge Slater held that the company 


‘is controlled by the needs of the peo- 


ple who granted it the rights to lay 
pipe and conduct water, and that so 
long as the company uses the streets 
for such purposes it is not entitled to 
an injunction; in effect, that the people 
of Newark have a moral right to the 
fire and sanitary protection provided 
by the water service. 





Says Fire Was Incendiary 

Fire which Chief Mayo of Toledo de- 
clares was of incendiary origin com- 
pletely destroyed the main factory 
building of Keiper Brothers Furniture 
Company at Door and Hicks streets 
early Monday morning. The loss is 
estimated at $65,000. The building was 
completely equipped throughout with 
sprinklers, but the fire chief discovered 
that the sprinklers were shut off. The 
night watchman asserts that he made 
the rounds three minutes before the 
blaze was discovered and that all was 
well. This is the seventh fire that 
Keiper Brothers have had in the past 
fourteen years in Toledo. The state 
fire marshal’s department is investigat- 
ing. 





OHIO NOTES 


J. H. Brock of Columbus, O., has secured the 
agency of the American National of Illinois. 

Sam and _Albert Crabtree have opened an 
agency at Eighth and Chillicothe streets, Ports- 
mouth, Ohio. 

James Reed, of Ashtabula, Ohio, has admitted 
Harry W. Merrell as a partner. The firm name 
is Reed & Merrell. 
de H. McCormick, special agent of the Scot- 
tish Union & National for Ohio, has arrived in 
that state and will make his headquarters in 
Cleveland. 

The Cincinnati street railway lines running up 
over three millions of dollars, have had their 
average rate reduced from $1.25 to $1.18 on 
— of various improvements that have been 
made. 

Insurance on the Collinwood (Ohio) school 
building, where fire caused such loss of life 
last week, amounted to $28,000 and was placed 
by the Cleveland Insurance Agency, the follow- 
ing companies being interested: North America, 
$10,000; Fidelity, $10,000; German Alliance, 
$8,000. The risk was considered a fair one 
when the insurance was placed, as indicated 
by the amounts accepted by the companies. 

Nathan Berman, convicted of arson at Cleve- 
land some time ago, has filed a motion for a new 
trial on the ground that one of the jurors who 
served at his first trial was guilty of misconduct. 
Henry Berman, son of the convicted man, has 
made affidavit that B. W. Truscott, a juror, 
talked of the case on a street car one evening 
during the trial and spoke rather disparagingly 
= some of the evidence introduced for the de- 
ense. 

_ State Fire Marshal D. S. Creamer of Ohio 
is desirous that the legislature enact a building 
code for school houses. Several times he has 
made similar suggestions in his reports, but they 
have never been acted upon. He states that this 
could be done probably only in connection with 
the factory inspection department of the state 
and that it would be difficult to draw up a 
code that would not conflict with those of cities 


= villages, but at the same time it should be 
one. 





J. H. Bonney, special agent for the Citizens’ 
Fire of Charles Town, W. Va., operating from 
the home office, has supervision over Pennsyl- 
vania, which state the company has just entered. 





Telegraph Company Held Liable 
? Judge Hume, of the Municipal court 
in Chicago, has given judgment for 
$1,200 and interest against the Western 
Union Telegraph Company in a suit 
brought by the Providence Washing- 
ton for failure to deliver a telegram. 
On April 30, 1906, the Ohio special of the 
“P. W.” wired from Van Wert, Ohio, 
to the Defiance agent to cancel a pol- 
icy, but the latter never received the 
telegram. On May 2 the agent was in- 
structed by letter to cancel, but the risk 
burned May 6, before the five days’ 
limit expired. The “P. W.” held if the 
telegraph company had delivered the 
message it. would have been relieved of 
liability. The case has been appealed. 





Senator P. W. Ward has introduced in the 
Yhio senate a bill recommended by the commis- 
sion to provide for the revision and consolidation 
of the io relating to the appointment, powers 
and duties of the superintendent of insurance 
and the state fire marshal. 





MICHIGAN AND INDIANA 


FURNACE PIPES OVERLOOKED 





In Overhauling Building Important 
Point Was Neglected, Loss $4,000— 
New Honors for Guenther 





Detroit, March 9—(Special Corre- 
spondence.)—Last week there was a 
fire in the building on the corner of 
Michigan avenue and Shelby street, 
with a loss of about $4,000. This build- 
ing six months ago was overhauled. 
The only part receiving apparently no 
attention was the heating. The fur- 
nace pipes were old and out of order. 
This fire originated from the furnace. 
A party who went through the build- 
ing after the fire said, “Fifteen dollars 
spent in replacing furnace pipes would 
have saved a fire.” 


The Detroit school board does not 
believe in insurance, so the agents pay 
little attention to school matters. A 
special agent tells me that many 
schools in Michigan are so poorly con- 
structed and so little attention is paid 
to them as a fire hazard that companies 
refuse to write insurance on them. The 
recent calamity near Cleveland may 
change conditions. 


One million dollars in insurance is 
going to be placed on the new Ford 
office building. Some companies have 
authorized as high as $100,000 on the 
building. 

I hear the new Grinnell building, re- 
cently erected on Woodward avenue, 
of modern construction and sprink- 
lered, to be occupied as a music store, 
and rated by the Michigan Inspection 
Bueau at 30 cents a year, has been 
taken for five years at 65 cents. 

A new organization has been formed 
in Detroit known as the Stadverband 
of the German-American National Al- 
liance. About four hundred German- 
Americans got together last week and 
formed the society, electing Fred 
Guenther its first president. A _ re- 
porter got on to the fact and inter- 
viewed Fred, got his picture and fur- 
nished the public with the following 
information: The object of the soci- 
ety is, first, that the German citizens 
of Detroit shall have their full liberties. 
Fred did not say what these liberties 
consisted of. Second, that German 
should be taught in the schools; and, 
third, that the organization was not 
formed with an idea of influencing pub- 
lic opinion on the temperance question. 
Some of Fred’s contemporaries say the 
object of the association is to influence 
its members to purchase steamship 
tickets from German steamship lines, 
their insurance from German insurance 
companies or German agents. I don’t 
believe it. Fred is too broad-minded 
for that. I think the presidency is a 
personal matter with Fred. Eldridge 
was elected treasurer of a Sunday 
school, which gives him one more office 
than Fred had, so in order to get even 
he encouraged the forming of this new 
association and accepted the presidency, 
which was, of course, forced upon him. 


About two months ago there was a 
fire with a loss claimed of $1,000. The 
special agent of the company carrying 
the risk thought the loss was not 
square, so the claim was held up. The 
claimant was stiff. Last week he was 
still stiff; in fact, had put the claim 
in the hands of his attorney. The 
special said he would do the same. 
“What, are you going to stand suit? 
Say, I will talk to my wife and let you 
hear from me by 3 o’clock today.” He 
showed up all right and rather than 
have the publicity incident to a lawsuit 
would lose $400, settling for $600. The 
special agent said, “No. You can set- 
tle in ten minutes by taking $400.” As- 
sured says he won’t, but does. If the 
loss was straight, would he take $400 





Eastern Fire Insurance Co. 


ATLANTIC 


CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 





COOPER 


Fire Insurance Co. 
of Dayton, O. 








DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 


THE CINCINNATI 
UNDERWRITERS 
ComPposeD OF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company. 


OF CINCINNATI, OHIC 
STATEMENT JAN. 1, 1908 


Cash Capital ......... $250,000.00 
Reservefor Reinsurance. ......-++++ +++» 222,284.22 
Other Liabilities...... secsceseessnes En 
Net Surplus ....secses sesceccecess eee 212,014.58 





TOTAL ASSETS...........+0+00+ «---$705,158.98 





P. A. ROTHIER, Prest. ADAM BENUS, Sec*y. 





THE SPRINGFIELD UNDERWRITERS 


MuTUAL Fire INSURANCE 


ComPANY 
SPRINGFIELD, OHIO 


AGENTS WANTED AT ALL DESIRABLE 


ORGANIZED 1902 
N. H. FAIRBANKS, racer. 
mM. L. MILLIGAN, racas. 
£. C. PRICE, avoivon « Vv. Paneer. 


JOHN G. WETZEL, eseo'rr. 


POINTS IN OHIO 


CORRESPONDENCE SOLICITED 





ORGANIZED 1853 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 





G.W.POHLMAN - - President 
E.W. BURNET - - Secretary 
G. W. POHLMAN, Jr. State Agent 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


Assets - - . 
Cash Surplus - - 


J. R. VERNON, Pres. 


$917,041.48 
02,611.28 


J. AMBLER, Sec’y 


During its entire history the Company has continu- 
ously fulfilled every estimate of saving 
to the Policyholders 





Ohio Business Only Through Local Agencies 





Fire Insurance at Cost 


Dividends on all Renewals 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


A. B. IDESON, President 
ASSETS, $131,752.60 


J. H. LEIDING, Secretary 
NET SURPLUS, $1,340.61 


Agents Wanted in Ohio. 
J. H. LEIDING, General Insurance 


HOME OFFICE: 1309 First National Bank Bidg. - - 


CINCINNATI, OHIO 





THE 


ALLEGHENY 


FIRE INSURANCE COMPANY 
Allegheny, Pa. 
A GOOD AGENCY COMPANY 


R. H. GILLIFORD, President 
C. G. WATT, Secretary 
AGENTS WANTED IN OHIO AND MICHIGAN 
ADDBESS 
THOMAS C. PARSONS, Special Agent 
CLEVELAND, OHIO 


AGENTS WANTED 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 


COMPANY 
OF LIMA, OHIO 


Capital Stock $100,000 OO 














Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 





Write them. 





romeo PLE NIX company 





OF BROOKLYN, N. Y. 


Western and Southern Department, 203 La Galle Street, CHICAGO 





J. BH. LENEHAR, General Agent 


CHAS. R. STREET, Aes’t General Agont 
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for a thousand dollar loss? The special 
is entitled to credit for taking the 
stand he did. 


It is reported that there is going to 
be quite a change in the personnel of 
one of Detroit’s insurance agencies. I 
am not able to get the facts of the case 
at present, but I understand the older 
member and founder is going to give 
way to the younger and more active 
members. 

Op Detroiter. 





Queer Fire at Ft. Wayne 

The origin of the fire that destroyed 
the plant of the Ft. Wayne Pressed 
Brick Company Sunday night was pe- 
culiar. The St. Joseph and St. Mary’s 
rivers overflowed that part of the coun- 
try and the high water reached the 
brick company’s property and the lime 
stored with which to make brick. The 
firemen had to go to the scene in row- 
boats and finally fight the flames from 
housetops. The fire had been smolder- 
ing for hours and broke into flames 
only when the fire chief opened a win- 
dow. The company suffered severely 
from fire two years ago. It has been 
in a receiver’s hands for a year and 
since the new year several companies 
‘cancelled their policies. 





Indiana Agency Appointments 

Com’l Union, Eng.—W. H. Dukes, Rockville; 
e- L. Combs, Farmersburg; W. L. Laurent, Shel- 
urn. 

Concordia—Richard Bros., Plymouth; W. M. 
Southerlin, Greencastle. 

Detroit—J. G. Bothner, Jr., Ft. Wayne. 

London Assur.—M. G. Porter, Indianapolis. 

New Hampshire—Stratton Bros., Portland. 

+e. Garden—C. W, Neff, Crawfordsville; 
E. G. Osborne, Valparaiso. 

Western, Ont.—Philander McHenry, Washing- 
ton; Turner & Henderson, Greenwood; Frank A. 
Crooke, Bedford. 


_Western Reserve—-J. H. Rhoades, Hartford 
City. 





INDIANA NOTES 


Carl Stout and T. W. Day, as Stout & Day, 
are entering the fire business at Gary, Ind. 


A. J. Meyer & Co,, at Indianapolis, get the 
agency of the American National of Rock Island. 

The Granite State is entering Indiana and will 
be in charge of the Jas. A. Jones General Agency 
of Detroit. 

The Indianapolis agencies of the American 
National and Copper have been placed with A. 
J. Meyer & Co. 


The Sun agency in Indianapolis has been 
transferred from George H. Moore & Co. to 
Wm, A, Greyer. 

The Walla Walla Fire of Walla Walla, Wash., 
has been licensed by the Indiana department, 
after an examination in person by the auditor 
and actuary. 

The American National of Illinois enters the 
following agencies: W. R. McIntyre and Bran- 


don McMahan, Marion; L. E. White, Peru; 
ae Roth, South Bend; James H. Weyer, 
okomo. 


Pending a readjustment of arrangements for 
agency supervision for the National Lumber of 
Buffalo in Indiana, Special Agent R. Y. Norton, 
from the home office, has gone to the field to 
thoroughly investigate conditions. 


The Indiana League held its regular monthly 
meeting on Monday, only routine matters bein 
up for consideration. Informal discussions indi- 
cated that the harmony of feeling and purpose 
was never greater than at present. 


The Indianapolis local association held its 
regular monthly oe Tuesday afternoon. It 
was a long meeting and apparently a busy one, 
but nothing important was done. The resolu- 
tion — at the last meeting that local agents 
would not countersign policies for the sprinkler 
syndicates did not come up for consideration at 
all, as was intimated. 

Estimates of the losses at the recent Coburn 
warehouse fire in Indianapolis will be largel 
increased, it is said, by the action of the build- 
ing inspector in condemning parts of the east, 
west and south walls and the whole front wall. 
The interior walls are to be torn down to the 
second and third floors. The insurance compa- 
nies are inclined to protest against this sweep- 
ing condemnation. 

The automatic fire alarm and sprinkling a 
paratus in the basement of the large who scale 
dry goods house of Havens & Geddes, Indianapo- 
lis, worked well on a recent Saturday night, 
when it sent in the alarm and shed its flood of 
water in the basement, where fire had started in 
some baled cotton, keeping the damage confined 
to smoke until the firemen arrived and soon 
ended the further danger. 





MICHIGAN NOTES 


W. G. Titus, of Lansing, Mich., former - 
eral agent of the Eagle, is doing tadepeniont 
adjusting. 


Schneller & Lawrence succeed Paul Schneller 
at Calumet, Mich. 





IN ILLINOIS AND WISCONSIN 


BOARD MEMBERS MAKE MERRY 











Milwaukee Agents Hold Their Annual 
Entertainment and Present Many 
Fun-Provoking Stunts 

At the annual entertainment of the 
Milwaukee Board last week supper was 
served and vaudeville acts followed. On 
the program appeared the following: 


During the evening the members will be en- 
tertained with a few remarks from the follow- 
ing named gentlemen on the topics as indicated 
below: 

George H. Russell—How I was second on the 
list—for a few minutes. - 

ames B. Leedom—How to elect a democratic 
alderman in a republican ward. , 

George Heaney—What I know about high 
finance in the baseball business. ; 

. O. Myers—The prohibition movement in 
auwatosa. 

August Rebhan—How it seems not to be pres- 
ident. 
ae B. Weil—Does an alderman have 
more pull for insurance than an assessor? _ 

Walter Schroeder—Will make a few cutting 
remarks. 

Walter Atwater—Can a Blue Goose be a Lame 
Duck? ! 

Henry Eckstein—The inspiring effect of a gin 


Wm. Ross Wilson—How to waive all the con- 
ditions of the standard policy. 
_ Frank Damkoehler—Is a church a preferred 


risk? 

Frank J. Meyer—Will August’s shoes soon fit 
Frankie? ’ 

George Wilkinson—Why my insurance charts 
are worth $1. 

Fred C. Millard—What I know about long 
credits. : ne 

Henry Adler—Is the concertina more inspir- 
ing than the bagpipe? : 

A. C. Ewens—A short story of the rebellion. 

Henry Gollusch—Some of the mistakes of 
Moses. 2 

Charles Pittelkow—Should all board meetings 
be “smokers”? ; 

E, H. MacNeill—Why I never get excited. 

Byron A. Morgan—Why I did not finish my 
speech at the picnic. 

ake Kramer—Socialism up to date. 

heodore Zillmer—Why I did not run for 

mayor. 

William E. Schroeder—What happened to me 
the night of the banquet. 

M. M. Patton—Why I missed so many board 
meetings. a 

George H. James—Mutual Competition on the 
South Side. 

E. O. Basse—Hoch der Kaiser. 

Emil Hunkel—Stock broking as a side line. 

Will Dawe—Some of the troubles of the office 
committee. ' 

Oscar Griebling—Is patrol stock a good in- 
vestment ? 2 

William G, End—Is incendiarism hard to 
prove? 

M. J. Curtin—The comforts of a new patrol 
house. 

S. Herdegen—On Multiple agencies. , 

Walter Greene—The duties and responsibilities 
of being vice-president. 

Arthur Hebgen—Why a Blue Goose don’t like 
water, 

Dave Courtenay—How to recognize an “Un- 
derwriters’ ”’ agency. 

Walter Conklin—Why I went home early from 
the last board entertainment. 
4 L. S. Wallace—How I helped Walter Conklin 
o it. 

In case any member feels that the topic as- 
signed him has a tendency to be personal, he 
will not be required to speak. 


A number of special agents were 
present as guests. In all about 150 peo- 
ple were on hand. The committee in 
charge was W. T. Greene, D. K. Cour- 
tenay and W. E. Dawe. 


The Western of Pittsburg has retired from 
the Frank J Boyle and W. J. Krauthoefer agen- 
cies and secured representation with Henry A. 
Adler & Co. and Fons & Wawrzyniakowski. 

Frank J. Boyle has taken agencies of the 
American National and Queen City. 

The Milwaukee Western Fuel Company claims 
the high wind on Friday night last wrecked one of 
the large steel travelers used in unloading and 
handling coal in its yard at the foot of Green- 
field avenue. The claim is that the wind caused 
one end of the apparatus to move along the 
track while the other end remained stationary, 
resulting in heavy loss. There are four hoists 
covered under a blanket favor by $100,000 tor- 
nado insurance. 





Mavon Resigns From Walla Walla 

G. A. Mavon, of Chicago, special 
agent of the Walla Walla in Illinois 
and Wisconsin, has resigned. He will 
continue in field work with another 
company. 





Committee to Go to Decatur 
A field committee will visit Decatur, 
Ill., soon to explain to the local agents 
the arrangement necessitated by the di- 
vorcing of rate-making from the IIli- 
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nois State Board. The rater at De- 
catur will be discontinued and the IIli- 
nois Inspection Bureau will assume 
charge. A local stamping secretary has 
been appointed by the field organiza- 
tions. 





Committee at Bloomington 

A joint committee of the field organi- 
zations met at Bloomington, IIL, last 
week to take up the request of a num- 
ber of agents to have a local stamping 
secretary. It was the hope of the 
agents to secure a secretary who could 
use his influence to correct rates and 
bring about reforms as to rebating 
which is very prevalent. The commit- 
tee explained that a stamping secretary 
was only empowered to vise dailies. 
Nothing more was done, but a commit- 
tee of agents is getting up a petition 
to the field organizations. Bloomington 
reports through Peoria. Some agents 
do not want the present regime dis- 
turbed, although a majority do. Two 
or three agents do not report their 
business at all. 

Most agents feel they can not get 
quick enough action now and also be- 
lieve a strong local secretary could do 
much to check rebating. 





State Board Holds Meeting 

The Illinois State Board held its 
quarterly meeting in Chicago this week 
and adopted the new constitution and 
bylaws made necessary by the divorce- 
ment of rating authority. Excellent 
work has been done in shaping up the 
machinery under the new regime. 

The annual meeting will be held at 
Delavan Lake, June 23. 

The state board members favor the 
plan suggested by the field club for 
both organizations to hold a joint ban- 
quet at some point out in the state at 
any early date. 





Says Report Is Not True 

Kewanee, IIl., March 6.—To the Ed- 
itor: I noticed an article in your issue of 
March 5 from Kewanee, stating that the 
local agents are reporting the loss of 
thousand of dollars in premiums by 
short rate cancellations because the as- 
sured want the return premium. I wish 
to say that I am one of the oldest 
agents in Kewanee, and I have not had 
one cancellation of this kind, and my 
business is up to par. The agent re- 
porting this must be having a hard 
time. 

Tra BLAKE. 





Committees to Dine 

The executive committee of the ITIli- 
nois Field Club has invited the Illinois 
State Board executive committee to a 
dinner on the evening of March 23. A 
short time aco the state board commit- 
tee extended a similar compliment to 
the state board. 

It is supposed that at the dinner the 
matter of organizing a state fire pre- 
vention association will be discussed. 


Will Demand Rates at Belleville 

An investigation at Belleville, Ill. 
has shown that there are not more than 
fifty risks in the town where the rates 
are higher under the Dean schedule 
than under the old rating, hence the 
companies are of the opinion that the 
action of the local agents in deciding to 
to rewrite at the old rates is high- 
handed and should not be counte- 
nanced. A strict observance of exist- 
ing rates will be insisted upon. 








Mayor Vetoes License Fee 
The city council of Mt. Carmel, IIL, 
Passed an ordinance requiring each 
agency to pay $100 license fee a year. 
he mayor, however, vetoed it. If 
Passed it would have put some of the 
agents out of business. 


Notes From Danville 
Agents at Danville, Ill., will lose 
Some premiums at Himrod. -The coal 
Mines there have been abandoned, and 











the agents figure that the town will de- 
cline, as it has nothing to keep it up. 

Agencies handled through the build- 
ing associations control 85 per cent of 
the dwelling house business of Dan- 
ville. Field men claim it is the most 
difficult place in Illinois in which to 
get a foothold for a company. 

The Providence Washington has 
transferred at Danville from Duffin & 
Duffin to Phillips, Snapp & Phillips. 





Grants Relief at Kankakee 


The Illinois State Board has granted 
relief to Kankakee agents in permitting 
them to write the Chicago department 
store in that city for fifteen months, in 
order that local agents may compete 
with Chicago brokers, who offered to 
write it for that term. The line is 
about $50,000. 


ILLINOIS NOTES 


sh transfers to F. A. Cobleigh at Can- 
ton, Ill. 

The American transfers at Manteno, IIl., from 
John D. Grant to Harry E. Simour. 


Considerable complaint is heard from Alton, 
Ill., regarding promiscuous rate cutting. 

The Illinois National Fire is reported to be 
cutting rates more than one-half in western 
Illinois. 

The Calumet has transferred from the office 
of H. M. Miller to H. T. Sperry & Son, at 


Champaign, Iil. 

0. E Osborn, who has conducted a fire agency 
at Kankakee, IIl., is going to locate permanently 
in Perry, N. Mex. 

J. J. Herinberger has opened a real estate and 
insurance office at Champaign, [Ill., with the 
Dixie as his first company. 

The R. B. Chambers agency at Roberts, IIl., 
becomes union by the retirement of the Mich- 
igan Commercial and the America of Newark. 

Fred and Will Kinney, special agents of 
Phenix of Brooklyn at Taylorville and Spring- 
field, will shortly leave for the sunny south to 
spend the balance of winter. 


With the decision of the agency at Charleston, 
Ill., that has been refusing to co-operate, to 
pass its dailies through the stamping office, the 
situation there is greatly improved. 

The wife of G. H. Wike, district agent of 
Phenix of Brooklyn at Barry, Ill., recently un- 
derwent a very serious surgical operation in the 
hospital at Chillicothe, Mo., and she is slowly 
recovering. . 

William Hoppe, who has been associated with 
the H. J. Fink agency at Belleville, Ill., becomes 
a partner, the firm name being Fink & Hoppe. 

he Agricultural has withdrawn from East 
St. Louis, Iu. 

Lee J. Hobble, formerly in the Illinois field 
but later an examiner in the western depart- 
ment of the American, is now representing the 
Peyton Roberts estate in the Roberts & Miller 
agency at Monmouth. 

C. H. Parker has entered the fire insurance 
business at Watseka, Ill., taking the charge of 
the farm department in the office of his brother, 
H. C. Parker, who has a district contract for 
seven counties with the American of Newark. 

C. R. Miller has opened a fire agency at 
Kankakee, Ill., with the Continental as his first 
company. James H. Fellows has also opened an 
agency with the German Alliance. Another new 
agent is C. A. Golden, who has an office in the 
Illinois Trust building. 


WISCONSIN NOTES 

At Green Bay, Wis., Wm. Driscoll gets the 
Camden, Germania and Hawkeye. 

The Granite State of Portsmouth, N. H., the 
running mate of the Capital in the west, is en- 
tering Wisconsin. 

A fire alarm system will be installed in 
DePere, Wis., if the common council adopts an 
ordinance now before it. 


Edward Ruegger has sold his fire agency at 
Monroe, Wis., to M. E. Baltzer, district agent 
of the Northwestern Mutual Life, and retired 
from active business. 

Wisconsin mutual fire companies are said to be 
getting together on a plan for the abolition of 
the “policy fee.” It has been the rule to 
charge $1.50 for each new policy written. 

At Barron, Wis., where there has been much 
qheneing, Comet of companies in recent months, 
Jerome H. Coe now has the following list, which 
has been represented by four different agents: 
Aetna, American Central, Fire Association, Ger- 
man-American, Home, Hartford, Hanover, Na- 
tional of Hartford, North British, Northern As- 
surance, Orient, Palatine, Pennsylvania, Phoenix 
Assurance, Queen, Royal and Springfield. 











The Houston F. & M. has given up the fight 
to recover from the blow inflicted by the dis- 
covery that the larger part of its assets con- 
sisted of forged bonds of the city of Austin, 
Tex., and a receiver has been appointed to wind 
up the affairs of the company. Most of the 
business of the company was reinsured some 
time ago in the Southern of New Orleans. 


On complaint of small companies that brokers 
who office with ~, - companies give them all 
their business, the San Francisco board passed 
a rule that brokers may not have desk room in 
company offices. The Aetna, Royal, L. & L. & 
G. and others have given their brokers orders 
to move out. 
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BALAAM AND HIS ASS 

Ir 1s A sad commentary on the life in- 
surance business that men regarded as 
reputable represeitatives of it will support 
a man whose main business is “knock- 
ing.” Some years ago certain life insur- 
ance men of Indiana got Matson of In- 
dianapolis to run a paper to roast the 
State Lire, which at the time was very 
active in using special contracts. Inci- 
dentally Matson also did yoeman service 
in getting after fraternals. Later his at- 
tacks on the Srate Lire grew less fierce, 
and finally he recognized it as a good 
company, and when it was investigated 
it was found that Matson was on its 
payroll. Like Bataam of old he was 
hired to curse, and blessed instead. And 
the men who hired him might well have 
said, as did Balaam’s ass, “Am I not 
thine ass, upon which thou hast ridden?” 

Now Matson is out with a new book, 
giving the report of the investigation of 
the NortHwesTerRN MutvaAL, and showiug 
such treatment of policyholders that he 
was appalled when he read it. This is 
understood to be the report of .the Wis- 
consin investigation, yet doubtless there 
will be many who will give up a dollar 
for it. 

It would be pleasing to know how these 
agents of the NorTHwESTERN who in the 
past have patronized Matson—for prob- 
ably there are such—feel when their old 
friend turns upon their company. Agents 
of other companies have no reason to ex- 
pect better treatment when their turn 
comes. Yet they doubtless will continue 
to support this professional “knocker” 
so long as he wields the club on the other 
fellow. 

Unfortunately many reputable men, who 
would not manufacture a lie, will repeat 
one. They will not make a misleading 
assertion of their own, but will show a 
printed statement which they know was 
intended to mislead. So long as other- 
wise decent men in the life insurance busi- 
ness continue to stoop to such tactics, so 
long will Matson and his kind continue 
to make a living off from them. 





DIFFICULT PROBLEM 

THE state associations of local fire 
agents find it difficult to interest agents. 
In Illinois there are perhaps 10,000 agents 
who would make membership material ina 
state association, and yet it has less than 
125 members. 

It seems useless to do much missionary 
work in the villages. Here and there a 
man is alive to his calling, but the vast 
majority are side liners who care but little 
about the business and know less. Their 
insurance income is not sufficient to war- 
rant their attendance at conventions. Their 
case seems hopeless. 

In the towns of 1,500 population and 
more there is a fertile field for develop- 
ment work. In such points can be found 
some men who are sufficiently interested 





to warm up to association work. In each 
town or city of any size some agent can be 
found who appreciates what the associa- 
tion has done, is doing and can do. He 
does not need to be shown that he will be 
able to obtain $3 additional premium by 
paying his $3 dues. He looks above the 
vision of a man who unites with any move- 
ment simply for his own gain. 

The state association might well organ- 
ize the state by having one such man in 
every town and city of 1,500 or more who 
will be its membership representative there. 
It should be his duty to see that the asso- 
ciation advantages are presented to every 
agent. When a new agency starts, it 
should be solicited for membership at 
once. He should furnish the state secre- 
tary with a list of agents in the town, giv- 
ing members and nonmembers. 

An agent who is really alive to the ben- 
efits of the association can do much mis- 
sionary work in his own community. His 
fellow townsmen in the business will be 
more interested in his presentation of the 
work of the association than in circular 
matter. 

We happen to know of one agent in an 
Illinois town who sent for ten application 
blanks. He saw eleven men in about two 
hours, and only one refused to join. It is 
this kind of effort that will build up not 
only membership but interest. 

Then when it comes to legislation, there 
is an organization already in the harness, 
a live man in every town of 1,500 and 
more. 





SOME OF IOWA’S NEEDS 


Two of Iowa’s urgent needs are a fire 
marshal law and one or more municipal 
building codes adapted to towns of dif- 
ferent sizes. The state is suffering a 
heavy loss every year through incen- 
diarism, carelessness and bad construc- 
tion. There are numerous fires which 
the insurance men are satisfied were 
set, but the laws are such that they 
can not even intimate what their sus- 
picions are without danger. As there 
is no officer whose chief duty it is to 
look into such fires, as a rule, nothing 
is done. 

Another source of much loss of prop- 
erty and some loss of life is the slack- 
ness in the regulations as to the stor- 
age of gasoline, dynamite and carbide 
of potassium. Some time ago three 
brick blocks were leveled in Cedar Falls 
in a moment by the explosion of 
twenty-five pounds of dynamite, which 
was stored in one of them. N 

The building laws at many points are 
very slack. Flimsy frame construction 
is permitted in congested districts and 
requirements about keeping premises 
clean are not enforced. Nearly every 
city of importance in the state is said 
to have a district which is ripe for a 
conflagration. 

The state needs a general houseclean- 
ing, but for the good of the public gen- 
erally whose lives and property are en- 
dangered by the present conditions, 
the state should enact a municipal 
building code and should create a fire 
marshal, with not fewer than four dep- 
uties, to supervise its enforcement and 
to ferret out incendiary fires. The 
insurance companies are paying some- 
thing like $400,000 in taxes in Iowa and 
the cost of insurance supervision is 
only about $20,000. The expenditure of 
a few thousand dollars of this tax 
money on a fire marshal’s department 
would result in greater security to life, 
the saving of thousands of dollars’ 
worth of property annually, lower fire 
insurance rates and the conviction of a 
number of persons who burn not only 
their own property, but frequently that 
of others exposed to it. 





Personal Side of the 
Insurance Business 


H. H. Armstrong, manager of the lia- 
bility department of the Travelers at 
Indianapolis, has joined the home office 
staff, and will act as agency assistant in 
its life and accident departments with 
headquarters at home office. 


Is the insurance commissionership the 
open door to the office of governor? It 
would seem so from the aspirations of 
some of the present commissioners. 

Out in Iowa, Mr. Carroll is seeking the 
governor’s seat. Mr. Scheer is a candi- 
date in West Virginia. Mr. Folk looks 
with longing eyes at the Tennessee chief 
executive’s order. Former Commissioner 
Vorys in Ohio, W. H. Taft’s campaign 
manager, is spoken of as future guberna- 
torial timber or something better. Mr. 
Barry is regarded as on the way to the 
chief executive’s mansion in Michigan. 
Mr. Vandiver has ambitions in Missouri. 
Mr. Rittenhouse of Colorado is looming 
up strong in that state. 


Fred M. Blount, president of the IIli- 
nois Surety, is still ill from the effects 
of the burning out of fuse on a street 
car on which he was a passenger. The 
explosion shattered both his ear drums 
and in addition affected his general 
health so that he has lost seriously in 
weight. He is able to go to the office 
a few minutes each day to sign bonds 
and attend to other important business. 


Secretary O. I. Gunckel of the Colum- 
bia of Dayton, was selected as one of 
the four alternates to the delegates to 
the Republican National convention 
from Ohio at the Columbus convention 
last week. 


Frank Adkisson, of Clinton, IIl., spe- 
cial agent of the New York Under- 
writers, has an interesting article in the 
Outers Book for March on “Catching a 
Muskellonge in the Air.” Mr. Adkisson 
is one of the most enthusiastic and suc- 
cessful fishermen in the Illinois field 
ranks. In this article he recounts his 
experiences in the waters of Vilas 
county, Wis. 


At the annual meeting of the direct- 
ors of the Mercantile Fire & Marine, 
E. T. Campbell, president of the Ameri- 
can Central of St. Louis, was elected 
president in succession to the late 
George T. Cram. James Simpson was 
reelected vice-president and secretary, 
and H. T. Campbell elected a director, 
was made a_ vice-president. ' 
Walker and Ernest Nixon were re- 
elected assistant secretaries. 


Oscar Griebling, secretary of the Mil- 
waukee Mechanics, last week celebrated 
the twenty-fifth anniversary of his con- 
nection with the company. As a grad- 
uate of Northwestern University, he 
entered the company’s service as a pol- 
icy writer. 

According to Indianapolis newspa- 
pers, Indiana field men are blossoming 
out as financial magnates. It recently 
was announced that H. B. Haywood, 
state agent of the Hartford, is presi- 
dent of the newly organized million 
dollar Unit Securities company. He 
denies it. 

Information was also vouchsafed that 
H. H. Friedley, state agent of the 
North America, has just bought a $21,- 
000 farm. He don’t deny that, but 
other state agents say Friedley is no 
field man, he’s a bureaucrat—he’s got a 
bureau. 


A surety manager tells of a case 
where a small company wanted to issue 
a bond of $500,000, but could not do so 
because of its size. It solved the diffi- 
“ by issuing two bonds for $250,000 
each. 





How the Clearing 
House Plan Works 


The clearing house plan, put into op- 
eration by leading agents of Cleveland 
some weeks ago, is proving a decided 
success and is accomplishing even more 
than was expected of it. Not only has 
it dispensed with a lot of trouble, but 
the manner of settlement is more satis- 
factory in every way. Agents have set 
a date for the clearing and all know 
they must be ready with their balances 
a certain number of days before that 
time, so that the secretary will have 
funds for the clearing checks. The re- 
sult is promptness in every way, not- 
withstanding the fact that some trouble 
may be experienced at times in provid- 
ing for the payments. 

The accounts that go to the secre- 
tary are made out on a sheet, each 
agent showing the debits and credits of 
all other members, together with the 
balance, on whichever side it may be. 
The names of all the members, about 
thirty of them now, are printed on the 
sheet, so that the work of filling them 
out is reduced to a minimum. All bills 
are sent out and approved or corrected 
before the amounts are carried onto 
these sheets. With this care they 
should be correct, but often mistakes 
are made in the footings or the balances 
are placed on the wrong side. Then 
the secretary must check up the various 
amounts and find the mistake or send 
the statement back to the agent for cor- 
rection. 

Another thing that has caused some 
trouble is the various dates on which 
the different agencies close their books. 
Because of this cancellations were 
sometimes found in the statement of 
one agent and omitted in that of an- 
other, where they have been doing 
business together. A rule has been 
adopted whereby cancellations are 
omitted from the sheet where it is 
known that one of the agencies has 
closed its books for the month and the 
other has not. Then they appear in 
both the following month. At this time 
no date can be fixed for closing the 
books, as some of the agencies have 
maintained a certain date for years and 
are not wiling to make a change. 

Fractions have also been the cause 
of differences in statements. Some of 
the agencies give and take, some always 
give and some always take. This, of 
course, produces a difference that has 
to be reconciled in some way. No at- 
tempt has been made to find a rule that 
will make any one way universal. In 
large accounts fractions make quite a 
little difference. Of course the state- 
ments have to be corrected in some way 
in order that clearing checks for the 
right amounts may be sent the agents. 

Most of the larger agencies have be- 
come members of the Clearnig House 
Association and Secretary M. C. Willis 
is now at work with the others. There 
is some reluctance upon the part of 
some in making up their minds, but it 
is believed that once the advantages 
are thoroughly understood most agents 
doing a general business will become 
members. The rules of the association 
require that its advantages be extended 
to members only. The old system of 
squaring accounts is still followed be- 
tween members and those who are not 
members. 

Among some agents there is a sort 
of “tit-for-tat” or “I do you as you do 
me” system of making collections. In 
other words, some pay those promptly 
who are just as particular in squaring 
their accounts, while they allow the 
slow man to get along as best he can 
for about the same period he usually 
delays payment to them. If an agent 
waits thirty or sixty days to pay his 
balance, they allow an equal time to 
elapse before they pay him. This is all 
very well in a way, but all would be 
better off if they were paid up in full at 
a certain time each month. 
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IN LIFE INSURANCE CIRCLES 


TWO BILLS BEEN INTRODUCED 





Represent Two Different Interests in 


Effort to Amend Expense Section 
of Armstrong Law 





The Fancher bill introduced in the 
New York Senate to amend Section 
97 of the Armstrong Law, which is 
printed in Toe Lire Unperwriters’ Sup- 
PLEMENT section or this paper, repre- 
sents the sentiment of the agents’ as- 
sociation movement as carried on un- 
der the leadership of W. C. Johnson of 
New York and is understood to have 
the approval of Governor Hughes. 

The Hamn bill introduced in the 
House embodies features advocated by 
President Kingsley of the New York 
Life, and which he tried to have the 
Life Presidents’ Association approve. 
When the mafter came up for a vote, 
the New York Life was the only com- 
pany voting for it, and a subsequent 
motion that the association place the 
matter in the hands of its executive 
commmittee prevailed. That action 
was understood as a final turn-down. 
If the Hamn bill should be passed, 
Governor Hughes will veto it. Strange 
to say, that is just what the opponents 
of the Fancher bill desire. They think 
that if they could. forestall all action 
for this year it would be possible to 
get greater concessions another year 
with a new governor at Albany. 

On the other hand it is said some 
companies do not even desire the con- 
cessions contained in the Fancher bill, 
claiming that the present allowance 
for expenses is sufficient. 

The Haman bill is much more liberal 
than the Fancher bill. It is stated by 
those who are advocating its passage 
that Mr. Hamn’s bill is designed to 
take away from the state the supervi- 
sion of the details of life insurance man- 
agement while it does not do away 
with the general restrictive character 
of the law. It excludes from the load- 
ing on first year’s premiums added to 
the assumed mortality gains for the 
first five years the charge for medical 
examinations and inspections of risks 
and allows advances against renewal 
commissions up to one-half their com- 
muted value after the second year’s pre- 
mium had been paid. 

Instead of the “select and ultimate” 
method of valuing mortality gains, the 
bill assumes that the rate of mortality 
will be 50 percent of the rate shown 
by the American experience table dur- 
ing the first year, 65 percent the sec- 
ond year, 75 percent the third, 85 per- 
cent the fourth and 95 percent the 
fifth. 

The provision in the present law pro- 
hibiting all bonuses, prizes or rewards 
to agents for volume of business writ- 
ten and prohibiting renewal commis- 
sions in excess of 5 per cent for nine 
years for endowment policies, or 7% 
percent for nine years on other forms, 
is stricken out. 





Test Legality of Burial Associations 

To determine whether burial associa- 
tions are insurance companies a suit, on 
telation of the state, was begun in the 
Hancock circuit court at Greenfield, 
Ind., against the Greenfield Burial As- 
sociation, the largest in the state. The 
judge sustained a motion to quash the 
affidavit in the case as he did in a sim- 
ilar case a few months ago. The 
State’s attorney promptly took an ap- 
peal to the supreme court, the primary 
object of the suit being to make a test 
case. 





Question of Post Mortem Dividends 

Replying to a question by the insur- 
ance commisisoner as to whether the 
payment of full post mortem divi- 
dends is permissible under the Wiscon- 
sin law, the attorney-general says: 


If the dividends are to be declared from earn- 
ings and time be recognized as an essential 





factor in the earning of the same, it would not 
be equitable to pay a full *s dividend on a 
policy which terminates or payable, say 
one month a the distribution was made. 
If, on the other hand, the dividends are but a 
percentage of the premiums, the same being in 
reality an overcharge, then time would not be 
material in determining whether or not the 
dividend be equitable and proportionate, and the 
statute, in my opinion, would not prohibit the 
payment of full post mortem dividends. 


LIFE RETURNS 


The following shows new business 
written in 1907 and business in force on 








31: 
OHIO 

Company— New business. In force. 
GRRE 6tdccccsceses 206,500 206,500 
i Assurance . 184,481 136,420 

John Hancock ........ 2,672,823 28,510,972 
RED. x00550040000000 1,308,913 6,158,152 
Columbian National .... 178,852 1,212,841 
MARCOS cccccese ccccece 414,800 1,075,340 
State Mutual, Mass..... 687,393 8,205,174 
Penn. Mutual ~ 16,664,310 
Union Central 42,513,418 
Federal ....... 859,539 
Ohio State .. 1,059,250 

MINNESOTA 

Prudential (Ord.) ..... 825,662 4,084,218 
Prudential (Ind.) ..... 1,880,654 5,226,185 


ISSUE OVER THE CONVENTION 





Lively Contest On as to Whether Na- 
tional Life Underwriters Associa- 
tion Will Go to Los Angeles 





The midyear meeting of the execu- 
tive committee of the National Associ- 
ation of Life Underwriters promises to 
be a lively one, due to the question of 
holding the next annual meeting at 
Los Angeles. It is understood that 
President C. J. Edwards has gone to 
the City of Mexico and will not be 
back in time for the meeting. This is 
causing more or less comment. Chair- 
man C. W. Scovel of the executive com- 
mittee has sent out the following let- 
ter to the members of the committee: 


There has been sent to me as your chairman 
formal resolutions from three local associations 
and numerous other communications both from 
among your own number and from local officers, 
and others concerned, some ing one view and 
some another, but all making it plain that our 
mid-year is to be confronted with the question of 
whether or not it can and should take any action 
towards changing the place of the next conven- 
tion. 

Since the question has to be met and since 
some misunderstandings have already appeared, 
I deem it the chairman’s duty to notify you all 
beforehand of the actual points involved, so that 
each of you may come to the meeting fully in- 
formed as to your own association’s views there- 
on, and its probable representation at the con- 
vention. 

* * * 

On each side of the question bona fide allega- 
tions are made, both of law and of fact. These 
should be, and are, impartially held by your offi- 
cers to be open points until duly passed on at the 
meeting. They present two distinct questions. 

First.—There is the technical question of the 
constitutional status. One view is very natur- 
ally that the whole matter was conclusively set- 
tled at Toronto by the vote of 16% for Los An- 
geles to 153% for Chicago, and the motion that 
made it unanimous. The directly opposite view 
is that the three proxy votes all cast for Los An- 
geles were illegal under the constitution and 
practice of the association and the general law 
applicable to such bodies, and that this was a rad- 
ical defect, incurable by unanimous consent of 
the delegates present. 

Second.—There is the practical question of 
what is fair and wise thing to do, irrespective 
of technicalities having in view the interests both 
of Los Angeles and other local associations, and 
of the national body as a whole. This phase of 
the matter is undoubtedly of greater import to 
our organization than the technical phase. 

* * * 


One view is—again very naturally—that both 
general and local interest were fully discussed 
and represented at Toronto, that the California 
associations and national officers have proceeded 
with preliminaries on the faith of that action, 
and that it would be unfair and unwise to recon- 
sider and change it now. The opposing view 
does not question the wisdom of that action as 
taken in August, but claims that the subsequent 
financial earthquake throughout the country has 
created an unforeseen emergency (somewhat as a 
physical earthquake at Los Angeles would) and 
that therefore a change is wise for the general 
good, and also that it is fairest to the Califor- 
nia associations to avoid a failure for them this 
year, while pledging them a rousing convention 
as soon as possible. 

Here is abundant room for honest differences 
of opinion. Nevertheless the main issue is evi- 
dently one of fact, namely, to what extent, if at 
all, is it true that a successful representative 
convention cannot be held this year at Los An- 
geles, but can be had at some central point? 

* * * 

To pass on this main issue intelligently, the 
executive committee should have the facts as far 
as now obtainable laid before it in some com- 





plete and uniform shape. You are therefore re- 
quested to fill out and return the enclosed reply 
blank, stating the probable attendance from your 
association as affected by the place of conven- 
tion. Please base your estimate upon the fullest 
information obtainable, and have it in Secretary 
Waite’s hands before or on March 21. Be sure 
to send these data, whether your association is 
to be represented at this meeting or not. 

All technicalities apart, every one admits that 
Los Angeles has a first claim upon us for this 
convention. Prospective delegates should, of 
course, be urged to say they will go there, if 
they possibly can, without regard to personal 
preference. If none can go at his own expense, 
at least one delegate should be sent by each as- 
sociation with expenses provided from the treas- 
ury or by subscription. Let us try our best to 
meet this first claim that every one admits. 





STARTED BY DES MOINES MEN 





Oklahoma’s First Home Company Gets 
Its Charter and Will Begin 
Business Very Shortly 





The insurance commissioner of Okla- 
homa has issued a charter for the first 
home life insurance company, which 
has been organized by three Des 
Moines life agents and an attorney. Ar- 
ticles of incorporation have been filed 
and approved and the organizers will 
leave for the southwest on March 15. 

The following four men are the or- 
ganizers of the company: Charles E. 
Miller, district manager of the Guar- 
anty Life, and formerly connected with 
the Prudential; P. Hodgins, Des 
Moines manager for the Pacific Mutual; 
F. E. Carpenter, assistant district man- 
ager for the Guaranty Life; H. B. Mof- 
fett, attorney. They have all been suc- 
cessful in their business transactions in 
Des Moines and in their desire to begin 
operations elsewhere they chose Okla- 
homa as one of the few states not rep- 
resented by a home company. 

The capital stock of the company is 
$100,000 and of this amount the organ- 
izers have taken $25,000. The remain- 
der of the stock will be subscribed by 
Des Moines and Oklahoma business 
men. Headquarters will be located in 
Oklahoma City and offices will be open- 
ed within ten days. 

After the company is fully organized 
200 solicitors will at once be put to 
work in the new territory and Okla- 
homa is to be thoroughly canvassed. 
Later the officers will extend the busi- 
ness outside the state. 





Eight Bills Pass House 

Bills recommended by the Ohio in- 
vestigating committee have been passed 
by the Ohio house of representatives. 
They follow: 

Prohibiting rebates or other discrim- 
inations in favor of any policyholder. 

Defining more accurately what con- 
stitutes the surplus. 

Permitting companies to value their 
policies by a table higher than the 4 
percent rate. 

Requiring separate annual statements 
of profits and losses of participating 
and nonparticipating business. 

Regulating disbursements by life in- 
surance companies and preventing dis- 
bursements except on vouchers. 

Prohibiting false statements of assets 
or financial standing of companies. 

Providing for annual standard valua- 
tion of policies. 

Permitting loans on perpetual lease- 
holds and exempting reserve from taxa- 
tion. 





Jenkins Elected President 
Frederick W. Jenkins, third vice- 
president and general counsel of the Se- 
curity Mutual Life of New York, has 
been elected president to succeed 
Charles M. Turner, who recently re- 
signed. 


Oklahoma to Probe Companies 

With the sanction of Governor Has- 
kell, Commissioner McComb of Okla- 
homa has secured the services of Ac- 
tuary Paul L. Woolston of Denver, 
who, with Commissioner McComb and 
Deputy Commissioner Stork and Mc- 
Elroy, will make examination generally, 








although Actuary Wolfe of New York 
will make several examinations of life 
companies especially, of those compa- 
nies which have been writing special 
contracts and kindred schemes, and no 
license will be issued such companies 
until satisfactory examination has been 
made by the department. 





Corn Belt Life Reinsured 

The Corn Belt Life, of Danville, IIL, 
has reinsured its business in the West- 
ern Life Indemnity of Chicago. Secre- 
tary T. G. Murphy of the Corn Belt is 
moving to Peoria. At present he is in- 
specting business for the Western Life 
Indemnity. 





Making New Agency Contract 

Superintendent of Agents A. T. Per- 
ry, of the American Central Life, who 
is located in Chicago, is making some 
valuable agency contracts out in IIli- 
nois. So far he has not turned his at- 
tention to Chicago itself. W. A. Ken- 
nedy, agency supervisor, who has been 
at the home office, is now working with 
Mr. Perry. The American Central has 
reached a point where it can appeal to 
agents in a forcible way. 





CONFUSED OVER A NEW ITEM 





Most Companies Make Inaccurate Re- 
turns of Taxes Due and Accrued, 
in Their Statements 





Life insurance companies throughout 
the country seem to have become in- 
volved in mazes of confusion and mis- 
apprehension by the provision adopted 
at the Washington meeting of insurance 
commissioners last September, calling 
for a statement under liabilities, in the 
annual statements to the department, 
of “State, County and Municipal Taxes, 
Due and Accrued.” Some of the com- 
panies seem to think the requirement 
has to do with the reserve item, and 
others that it involves, in some way, 
the 2% percent tax on premiums. 

Owing to delay in receiving the Ohio 
forms from the state printer, these were 
not sent out till late in the year, and it 
was almost impossible, in the time al- 
lowed the companies, to make an accu- 
rate accounting of this item. Some of 
the companies made no return whatever 
of this item. 

Two circular letters were thereupon 
prepared by the Ohio department, ask- 
ing for the information and also how 
the figures reported were arrived at. 
Judge Lemert says more than 200 an- 
swers have been received to these cir- 
culars. Most of the companies state 
that their figures are merely approx- 
imations, deduced from tax payments 
of the preceding year. No claim is 
made that they are accurate. Some 
companies maintain that no premium 
tax accrues until the superintendent of 
insurance certifies the amount of the 
tax from the annual report. The Ohio 
superintendent dissents from this view, 
but has no immediate step in view to 
meet it. 

Judge Lemert says the subject prob- 
ably will be thoroughly discussed at 
the Detroit meeting of the insurance 
commissioners in September. He says 
that “if the companies can not make 
an accurate report of the taxes they 
are called on to pay, in their table of 
liabilities, he is in favor of striking out 
the requirement; if they can make it, 
it should be made with the utmost ac- 
curacy.” 





Pushing for Business 
The Inter-State Life of Indianapolis, 
since it elected William Fortune presi- 
dent, is shaping up its field and will 
make a push for business. Secretary 


F. B. Davenport is looking after the 
agency end, although a field man may 
be appointed later on to succeed John 
T. Martindale, who retired at the an- 
nual meeting. The Inter-State is push- 
ing its guaranteed dividend policy, the 
dividends ranging from 10 to 25 per 
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cent. If the dividend coupons are 
turned in early in the life of the policy, 
the premium paying period is reduced. 
If the coupons are left to accumulate, 
and the payments are continued for 
five years or so, when the policy be- 
comes paid up it is converted into an 
endowment. 


Wabash Life Progressing 

The Wabash Life of Danville, Ill. 
which commenced business Dec. 27, has 
already written about $750,000 of new 
business. The company was organized 
under the assessment laws, but intends 
to change to the legal reserve basis 
later. Dr. W. A. Lottmann is secre- 
tary and general manager. 


Goes After Bankers Life 

At its meeting last week the Detroit 
Life Underwriters’ Association de- 
clared war on the Bankers Life of Des 
Moines. It was suggested that old line 
companies withdraw their deposits 
from banks which represent the Bank- 
ers Life. A committee was appointed 
to take the matter up with the Detroit 
banks and to wait on Commissioner 
Barry and learn whether the Bankers 
could not be barred from the state un- 
der the law. 


Skating on Thin Ice 

Grand Recorder Lavin of the South 
Dakota lodge of the Ancient Order of 
United Workmen, calls attention to the 
condition of its affairs. There was col- 
lected during the year $223,711 and 
death claims of $200,068 were paid. 
There was remitted to the grand lodge 
$23,590. The Recorder says: 

“The 114 members who died during 
1907 paid into the beneficiary fund while 
they were members of this order the 
sum of $15,895.50. The Grand Lodge 
members will pay their beneficiaries, 
the sum of $224,000. How long can 
the grand lodge continue doing this on 
the present plan of contribution?” 


LIFE NOTES 
The Northern Assurance of Detroit has been 
licensed in Minnesota. 
The Knights of the Maccabees of the World 
wrote $21,810,250 business in 1907. 


The Meridian Life & Trust of Indiana is 
about to apply for admission to Missouri. 


J. W. Webster of Danville, Ill., has taken 
re agency contract with the Connecticut Mutual 

ife. 

C. V. Johnson, formerly with the Illinois Life, 
becomes district manager of the Federal Life at 
Chicago. 

The Puritan Life of Providence, whose first 
policy was issued Nov. 12, has now $1,000,000 
insurance applied. 

The Missouri State life has notified the West 
Virginia department that it will not apply for a 
renewal of its license. 

The Old Colony Life of Chicago has been 
admitted to Wisconsin. E. C, True of Milwau- 
kee is general agent. 

P. L. Bamberger of Indianapolis has been 
placed in charge of the Western & Southern’s 
office at Van Wert, Ohio. 

William M. Croan has been elected vice-pres- 
ident and superintendent of agents of the Peo- 
ples Life of Frankfort, Ind. 


The La Fayette Life of La Fayette, Ind., has 
entered Nebraska, with Dr. Ira E. Atkinson of 
Lincoln as agency director. 


The Reliance Life, State Life and Bankers 
Reserve Life of Omaha have not renewed their 
Minnesota licenses for this year. 


J. H. Van Dyke, a prominent citizen of Mil- 
waukee and former officer of the Northwest- 
ern Mutual Life, is seriously ill. 

R. B. Flitcraft, formerly with the Illinois Life 
in Chicago, has gone with the Federal Life there 
under City Manager A, S. Rennie. 

C. C. Griffith succeeds J. E. Wroughton as 

meral agent of the Northern Life for eastern 
llinois, with headquarters at Danville. 

David Webb has become general agent of the 

uitable Life of New York for eastern IIli- 
nois, with headquarters in the Bridget building 
at Danville. 

P. L. Beck succeeds A. Kauffman as district 
manager of the Peoria Life for eastern Illinois. 
He has headquarters in the Bridgett building at 
Danville. 


W. H. Nichols has resigned as onpretent 


ent of the Life Insurance Company of Virginia 
at Terre Haute, Ind., to become special agent of 
the Travelers. 


Louis J. Otto and R. H. Yaecke have been 
on trial at Madison, Wis., charged with forging 
the name of J, H. Norton for $25 in payment 
of the first premium for a policy in the North- 
western Mutual Life. Norton claims the appli- 





cation was raised from $1,000 to $5,000, that he 
refused to accept the policy and never gave a 
note in payment of the premium or any part 
of it. 

President Paul Morton of the Equitable Life 
of New York will visit Denver in April on a 
eneral western tour for the purpose of looking 
into investments in that part of the country. 

Some of the policyholders of the Bankers Re- 
serve Life (mutual) of Omaha have made com- 
plaint to the state auditor against the use of 
the name of the newly organized stock company. 

The Commonwealth Life of Ft. Smith, Ark., 
has filed its first annual statement, showing 
$518,250 insurance in force, premium income 
$10,749, capital paid in $55,086, net surplus $10,- 
973. 


The Dayton Association of Life Underwriters 
met at the Phillips house last week, with Ham- 
ilton Kerr presiding. There were no set speeches, 
but talks by all present. The election will be 
held March 24. 


W. J. Greenwood, with the Northwestern Mu- 
tual at Indianapolis, and former president of 
the Life Underwriters Association there, 
been appointed traveling auditor of the Indian- 
apolis Life. He is a high-grade man. 

President Peabody of the Mutual Life spent a 
day in Chicago last week with the agents of the 
company—meeting each one personally and hav- 
ing a heart to heart talk with the agents about 
the increased business and future outlook. 


The New York Life is employing some of its 
agents on a salary to look after lapses and se- 
cure reinstatements. The company has been very 
successful in renewing policies and a large num- 
ber of lapsed policies have been reinstated. 

St. Louis agents of the Northwestern Mutual 
Life last week gave a farewell dinner to 
Bloomer, who, after twenty-one years in the 
company’s service, has purchased a farm in Texas 
and will retire from the life insurance business, 

At the annual meeting and banquet of the 
Arkansas Life Underwriters Association the old 
officers were all re-elected. H. Remmel, of 
the Mutual Life, Little Rock, is president, and 
R. R. Thompson, of the New York Life, Tex- 
arkana, secretary. 


Percey C. Atkinson of Eau Claire, Wis., has 
been appointed general district manager of the 
Central Life of Des Moines for Eau Claire and 
all of northern Wisconsin. He formerly repre- 
sented the Equitable of New York and the New 
England Mutual of Boston. 


The general southern agency office of the 
National Life, U. S. A., has been removed from 
Birmingham, Ala., to Nashville, Tenn., and es- 
tablished in the First National Bank building. 
Business done in the middle southern states will 
be handled in future through the Nashville 
office. 

William H. Herrick of St. Louis, vice-presi- 
dent of the National Association of Life Under- 
writers, was the guest of the Iowa Life Under- 
writers Association at its regular meeting, which 
was held at the Savery at Des Moines Saturday 
evening. A. A. Mockbridge of Lincoln was also 
present. 


The Supreme Court of the United States has 
reaffirmed the decisions of the lower courts giv- 
ing C. Spinks of Newport, Ky., judgment 
against the United States Life for $25,000 un- 
der the policy of his father. With costs and 
attorneys’ fees, the amount the company will 
have to pay is about $45,000. 


The United States Annuity & Life of Chicago 
has been admitted to Alabama, and has ap- 
pointea Charles W. Tway, of Union Springs, 
Ala., as manager. Mr. Tway has been manager 
for southeastern Alabama for several years for 
the Union Central, and before that time was 
connected with the loan department of the same 
company. 

The National Life, U. S. A., has opened its 
Chicago Metropolitan agency in the Fort Dear- 
born building, taking the entire fourth floor. 
It is in charge of Manager W. E. Ten Broeck. 
All the offices in Chicago will be concentrated 
there. Manager O. S. Edwards, in the Atwood 
building, and Manager E. E, Haughton, in the 
First National Bank building, will give up their 
offices May 1, 


Wisconsin policyholders in the Penn Mutual 
Life have received letters from acom- 
ber, general agent, who moved to Rockford, 
Iil., with the withdrawal of the company from 
Wisconsin. Mr. Macomber says that the re- 
sponses to notices of premiums due have been 
so prompt that he is able to report receipts ag- 
gregating more than 26 percent in excess of the 
receipts for January, 1907. 


The widow of the late Thomas Kavanaugh of 
Peoria, Ill., has been upheld by the courts in 
her contention that she has a right to bring suit 
on his policy in Missouri, although she has been 
living in Chicago. Kavanaugh committed suicide 
while a member of the Royal League. After 
he had joined the order it adopted a by-law ex- 
empting it from liability in case of suicide. 
The Missouri court of appeals has held such by- 
laws adopted after one became a member void. 


Commissioner Henry has barred the Great 
Western Life of Kansas City from doing fur- 
ther business in Mississippi. The commissioner 
says, among other things, that the Great West- 
ern has already issued and maintains in this 
state a large amount of insurance that has been 
condemned as unlawful, discriminatory and in 
violation of the insurance laws of the state by 
the supreme court of Mississippi, and to permit 
it to continue would be the consummation of an 
unlawful undertaking. 





Waldemar Michaelson, city electrician of Oma- 
ha, has brought forward a plan for municipal 
accident and disability insurance for the working 
people of the city. He thinks if the city can 
conduct such insurance for policemen and fire- 
men it can for workingmen also. 





AMONG CASUALTY AGENTS 


REORGANIZE CHICAGO BRANCH 
Empire State Surety Makes Important 
Changes—Faraday and Whiting 
Enter Its Service 








The Empire State Surety has reor- 
ganized its branch office at Chicago. 
President Tomlins, Superintendent of 
Agencies Congdon and the company’s 
general counsel were in Chicago last 
week, going over the situation. Mr. 
Congdon stayed over until Tuesday 
night and closed it up. George E. Cut- 
ler resigned as manager of the central 
department, effective on Tuesday. 
James W. Redmond, resident vice-pres- 
ident, who has been in charge of the 
surety underwriting, remains with the 
same title. Walter Faraday, one of the 
best known surety men in Chicago, be- 
comes resident vice-president also and 
is associated with Mr. Redmond in 
charge of the surety department. David 
T. Whiting, who for eleven years was 
in the head office of the London Guar- 
antee, and more recently was connected 
with the Maryland Casualty and the 
Frankfort in Chicago, becomes man- 
ager of the casualty department. Mr. 
Whiting comes to the company with 
fine training both in underwriting and 
in producing business. He will take 
charge next Monday. 

Mr. Redmond has been with the com- 
pany in Chicago for about three years 
and has done excellent work. Mr. Fara- 
day’s specialty is judicial bonds. He 
was formerly with the American Sur- 
ety and lately with the National Sur- 
ety, and has a wide acquaintance among 





the lawyers, surety men and brokers of 
the city. 

The territory covered by the Chicago 
office has been reduced and now in- 
cludes only northern Illinois and south- 
ern Wisconsin. Attention will be given 
to developing the city business first, 
after which the outside territory will be 
taken up. 

The company is now developing the 
western field, mostly on the state 
agency plan. A general agent will prob- 
ably be appointed at Milwaukee soon 
to handle Wisconsin, north of the part 
covered from Chicago. The general 
plan will be followed throughout of de- 
veloping the larger cities first, leaving 
the appointment of agents in small 
cities and towns for later consideration. 


Indianapolis Casualty Banquet 

The Indianapolis Association of Cas- 
ualty Underwriters held its annual 
meeting and banquet in the clubroom 
of the Board of Trade, Monday night, 
with A. L. Willard as toastmaster. The 
toasts were all informal and partic- 
ipated in by everybody. The associa- 
tion has killed out revating thoroughly 
in its field and has developed a good 
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spirit among its members. The follow- 
ing officers were elected: President, L. 
P. Horton, U. S. Casualty; vice-presi- 
dent, H. W. Carey, Fidelity & Casualty; 
secretary, F. C. Fry, Travelers; treas- 
urer, John F. Petrie, Title Guaranty & 
Surety; executive committee—H. C. 
Newcomb, Travelers; A. L. Willard, 
Standard Accident. 





HEAVY DAMAGES AWARDED 





Verdict for $35,000 for Personal In- 
juries Causes Comment Among 
Chicago Liability Men 





The verdict for $35,000 rendered in 
favor of James Langan in the circuit 
court at Chicago recently has been the 
subject of considerable comment 
among liability men in the city, as 
showing to what extent contractors are 
exposed to damages for personal in- 
juries by reason of the tendency of 
juries to award very heavy damages. 
When the Commercial National Bank 
building was erected contracts for dif- 
ferent parts of the work were let to 
entirely independent contractors. The 
structural steel workers had a short 
beam extending from the frame at. the 
eighth floor, preparatory to hoisting it 
into place a floor or two above, when 
it was struck by the hoisting appliance 
used by the stone contractors and 
hurled out of the building. It fell and 
crashed through the sidewalk barri- 
cade, causing a piece of the barricade 
to strike Mr. Langan, who was passing 
beneath it. After some weeks under 
the surgeon’s care he resumed his 
office duties but claimed that his mind 
was impaired and his nervous system 
permanently damaged by reason of the 
accident. He brought suit against both 
the contractors, Linquist & Illsley 
Company and James H. Stevens, claim- 
ing damages amounting to $50,000. The 
fact of the accident and the nature of 
the external bodily injuries were read- 
ily established. The chief witness as 
to the mental impairment was Mr. 
Langan’s attorney, who testified to his 
ability and earning capacity previous 
to the accident and his loss of memory 
and other impairment afterward. It is 
expected that there will be an extended 
— fight before the case is finally set- 
tled. 





Maryland’s New General Agents 


The Maryland Casualty announces 
the recent appointment of the follow- 
ing general agents: 

Michigan—Margah & Wells, Detroit. 

Illinois—Theo. P. Streeter, Princeton; John 
H. Ward, Joliet; Troxell, Kikendall & Co.. 
Springfield; B. G. Vasen & Bro., Quincy; A. C. 
Burnett, Warren. 

Wisconsin—Markham & Markham, Beaver 


am. 
Nebraska—Folsom Bros. Company, Lincoln. 





New Insurance Paper 

The first issue of the Industrial Re- 
view, of Philadelphia, appeared last 
week. This is a new semimonthly pub- 
lication devoted exclusively to the 
interests of industrial disability insur- 
ance. It is under the editorial direc- 
tion of F. C. Oviatt, editor of the 
Philadelphia Intelligencer, who has 
given much attention to the industrial 
business. Assisting Mr. Oviatt are Dr. 
C. H. Harbaugh, of American Assur- 
ance, who has charge of the medical de- 
partment of the paper, while the legal 
department is in the hands of an attor- 
ney. The paper will also conduct a 
bureau of physicians and attorneys in 
which will be listed doctors and law- 
yers competent to handle insurance 
business and under agreement to fur- 
nish their services to companies at a 
uniform contract price. The subscrip- 
tion price of the paper, including the 
Services of the bureau, is $2 a year. 


+ Will Be fn Chicago This Week 

" President T. J. Falvey of the Massa- 
chusetts Bonding did not arrive in Chi- 
cago last Sunday, as he had planned to 








do, but is expected -here today or to- 
morrow, when he probably will appoint 
a general agent for Chicago. No other 
surety company has entered the city in 
years in whose coming so much. inter- 
est was taken. There are four or five 
applicants for the general agency, as 
the opinion prevails in surety circles 
that it is going to be a very desirable 
company to represent. 





Hubbert Goes to Pacific Northwest 

Marc Hubbert, special agent of the 
United States Fidelity & Guaranty, in 
immediate charge of Wisconsin and 
northern Michigan, who has made his 
headquarters in Chicago, has been 
transferred to Tacoma, Wash., and 
placed in control of the Puget Sound 
department, consisting of Washington, 
Oregon and northern Idaho. Mr. 
Hubbert has traveled over a good part 
of the central west for his company 
and has done good work. 


CASUALTY RETURNS 


The following are premiums received 
and losses incurred in various lines by 
casualty companies: 

OHIO 





Company: Premiums. Losses, 
American Assurance— 
Accident .....eccecees $ 6,005 $ 1,684 
BAG cccccecccscoces 5,076 1,424 
Fidelity & Deposit— 
Fidelity ....ccccccces 65,087 32,874 
MPCTY cccccccccccccce 17,164 2,432 
Phoenix Preferred Accident— 
Accident and health... 22,823 5,795 
MINNESOTA 
Metropolitan Surety— 
Burglary ccccccccccces 8,350 $ 998 
Fidelity and surety ... 30,231 2,489 
National Surety— 
DUTMIATY cccccccccccee 18,074 8,461 
Fidelity cccccccccccces 86,419 40,133 
SURG ccccevcscscccce 45,193 38,729 
Pacific Coast Casualty— 
DEGIREY cccccccccccece 188 3s cwevie 
Plate Class eecccccece 999 268 
Travelers— 
BOER ccccscocssces 89,414 28,063 
BEE occecvcecacecce 6,503 2,093 
EME ccccccceseess 98,900 28,706 
U. S. Casualty— 
ACCIGENE ccccccccccces 2,112 369 
BEGG cccccocsceseces 972 457 
LARRY ccccccccccecs 1,782 185 
SEE wcwcvcccenee ae 
Steam Boiler ......... GS sé cees 





To Pay for Stock by April 15 

At the first annual meeting of the 
stockholders of the Ohio Casualty Com- 
pany at Columbus last week the follow- 
ing directors were elected: 

Wm. D. Brickell, Al G. Field, Frank 
R. Shinn, O. R. Farrar, John R. Horst, 
S. D. Hutchins, Tod B. Galloway, W. 
V. Cole and C. E. Richards, Columbus; 
W. N. Alderman, Athens; D. B. Bundy, 
Jr., Middletown; W. G. Lee, and James 
W. Wilson, Cleveland; Frank H. Kerr, 
Steubenville; G. W. Doty, Cleveland; 
C. C. Needham, Canton. 

The new directors immediately issued 
a call for the payment of stock sub- 
scriptions by April 15. 





Tribute to President Lott 

The agents of the United States Cas- 
ualty are now engaged in an active 
campaign for new business in honor of 
President Lott. They will send it on 
so that reports will reach New York 
March 19. It is expected that all rec- 
ords will be broken in this personal 
tribute to the new president. 





January Embezzlements 
Press notices and dispatches, as col- 
lated by the Fidelity & Casualty, indi- 
cate, for the month of January, 1908, 
the following defalcations: 


Banks and trust companies............ $184,339 
Beneficial associations ........s.+eee++ 15,447 
PUBS GOFVICE ccccccccccccccvcccccccce 16,391 
CUE THEE bcc ccccccocvcscccece 230,000 
Insurance companies ........esseeseees 80 
RE SE coca ckctecneseendseesuhe 103,000 
Transportation companies .......++++++ 14,898 
PEED cccceveccveseocvecesvees 52,053 

TO. csncvessesisccdsossccsssees $616,428 





President Joyce Goes East 
President William B. Joyce of the 
National Surety, who has been on the 
Pacific coast, was in Chicago Monday 
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on his way east, whither it is reported 
he had been suddenly called in connec- 
tion with the proposed consolidation of 
several surety companies. 

Rumors of this movement have cre- 
ated considerable interest in the west, 
as well as speculation concerning the 
companies which are possibly supposed 
to be parties to the deal and the scope 
of the proposed changes. Empire State 
Surety people state that they have noth- 
ing to do with the matter. 


Sues for Payroll Audit 

The Frankfort has brought suit 
against the Acme Harvester Company 
and the Acme Harvester Machine Com- 
pany at Peoria for a payroll audit. 
Judgment for $6,500 was given some 
time ago against the Acme Harvester 
Company for damages sustained by one 
of its employes, and it called upon the 
Frankfort to pay $5,000 of it. It re- 
fused to pay until there should be an 
accounting on the payroll, as it claims 
there is considerable premium still due. 
Injunction is asked to prevent the 
Acme Harvester Machine Company, 
successor to the original insured, from 
destroying the books of the old com- 
pany, which are now in its possession. 


Many Suits May Follow 


The Metropolitan Casualty is in- 
volved in a lawsuit at Boulder, Colo., 
over the question of plate glass insur- 
ance. The company insured plate glass 
which was shattered in an explosion 
following a fire, about a year ago. The 
company denied liability on the ground 
that the loss was due to fire outside 
the buildings insured. The fire was 
in the freight yards and dozens of 
plates were destroyed in different sec- 
tions of the city. A dozen policyhold- 
ers assigned their claims to one man 
and the suit is being fought out in dis- 
trict court, without a jury. The out- 
come of the suit will have a bearing on 
scores of other claims now pending 
and will probably be carried into the 
supreme court. 


Brace Accident Case 

The accident companies that had Wil- 
liam Brace, the well known Chicago 
lawyer, insured, who was found dead 
in the snow in the vicinity of his home 
at Highland Park, Ill, are making 
careful investigation of the case. He 
carried $5,000 each in the Aetna Life, 
Pacific Mutual, North American and 
Fidelity & Casualty. The accumula- 
tions brought the amount to about $25,- 
000. The coroner’s jury brought in a 
verdict of death, due to a fall which 
rendered him unconscious and left him 
to freeze to death. 

The companies have pooled their in- 
vestigation and claim to have some val- 
uable matter on which to deny liability 
if they care to. It is not known just 
what attitude will be taken. 


Britton Elected President 

The annual meeting and dinner of 
the Accident Underwriters Association 
of Cincinnati was held last week and 
the following officers were elected: J. 
W. Britton, Standard, president; Bert 
Rauh, Ocean, vice-president; F. C. 
Morcom, Aetna Life, secretary-treas- 
urer. . 


Bill of Exchange Is Not Money 

In a case in which the United States 
Health & Accident was interested, the 
Indiana supreme court decides that 
mailing to a policyholder a bill of ex- 
change for insurance premiums, which 
was refused by him, does not consti- 
tute a tender of the return of such pre- 
miums. A tender must be of money. 
Payment into court of premiums re- 
ceived is not sufficient to give effect to 
an election to annul an insurance policy 
for fraudulent statements in the appli- 
cation where such payment was not 
made until twenty-six months after the 
company had knowledge the answers 
were false. Where an agent wrote out 
an application for a policy while the 





applicant (a carpenter) was eating his 
dinner, checking the questions answered 
in the affirmative and the applicant 
signed without reading it the jury had 
a right to infer that the applicant did 
not fully understand those questions 
not correctly answered, as they were 
asked. 


Is Getting Field Organized 

C. B. Gould, manager of the western 
department of the Federal Union Sure- 
ty, expects within the next couple of 
months to have agencies appointed in 
the important points in his field. He 
will then be able to devote more time 
to the development of the Chicago city 
business of the company, which he has 
been obliged to slight while he was on 
the road. The recently appointed 
agents in the outside field are now 
sending in a considerable volume of 
business, and it is probable that the 
Chicago office will soon be obliged to 
increase its force and move to new and 
larger quarters. 


CASUALTY NOTES 


The Massachusetts Bonding is entering Wis- 
consin. 

The American Fidelity has been admitted to 
Michigan. 

The National Surety will not renew its West 
Virginia license this year. 

Sixty concerns to write accident and health 
insurance were organized last year. 

P, M. Lax, general agent of the Fidelity & 
Deposit at Springfield, Ill., is dead. 

J. H. Mithen has been appointed general 
agent of the Fidelity & Deposit at Omaha, 

he M husetts Bonding and the Wood- 
men’s Casualty have been admitted to Minne- 
sota. 

It is estimated from reliable statistics that 
1,568 people were killed or injured in automobile 
accidents last year. 

Lanphier & Co. get the So Casualty 
at Springfield, Ill., and O’Neill Schwab at 
South Bend, Ind, 

Dunning & Dunning have been ap) 
agents of the Federal Union Surety at 
for two counties. 

The German Commercial Accident of Phila- 
delphia has received its charter and nearly all of 
its capital stock has been sold. 

Treasurer Brewster of the Aetna Indemnity is 
on a trip visiting the main agencies of the 
company. He will go to the Pacific coast. 

C. E. Wayne, of McIntire, Iowa, becomes dis- 
trict manager of the Continental Casualty in 
northern Iowa. J. C. Kroener gets the Des 
Moines district. 

At Reinbeck, Iowa, H. A. Wilson succeeds L. 
L. Harrison as agent of the Fidelity & Casualty 
and at Shenandoah, Iowa, Nelson & Givens suc- 
ceed James A. Swallow. 


The assistant attorney-general of Oklahoma 
has ruled that under the laws of that state only 
mutual companies can be admitted to do live 
stock insurance business. 

The Wisconsin Mutual Live Stock Insurance 
Company of Milwaukee has been licensed by the 
Wisconsin department. This makes two mutual 
live stock companies in Wisconsin. 


It is officially stated, at the Oklahoma depart- 
ment, that the licenses of about twenty-five 
miscellaneous companies will be held up pending 
rulings from the attorney-general. 


Ham, Yearsley, Ryrie & Philbrick get the ac- 
cident and liability department of the Aetna 
Life at Spokane, Wash. J. E. Foster will be 
in charge of this branch of the business. 

Archibald McM. Creed, general agent of the 
New Amsterdam Casualty for northern Indiana, 
has added to his already good agency force in 
that section Small & Travis at La Porte. 


The Colonial Casualty of Huntington, W. Va., 
will apply for admission to North Carolina in the 
near future. The company is now admitted to 
West Virginia, Virginia, Ohio and Kentucky. 

The Thomas H. Geer Company, general agent 
of the Philadelphia Casualty at Cleveland, has 
secured E. Phillips Moulton, a well-known Trav- 
elers man, as manager of its surety department. 


The attorney-general of Wisconsin has ruled 
that it is not necessary for the resident vice- 
president of a fidelity company to be a stock- 
holder in the company, under the laws of Wis- 
consin. 


W. W. Clark has been appointed district man- 
ager of the Continental Casualty at Clinton, Ill. 
N. N. Elston is appointed district manager at 
foam. Ind., and N. J. Standish at Kalamazoo, 
Mich. 

Commissioner Hartigan of Minnesota is re- 
ceiving a great many complaints from holders 
of policies in industrial disability companies. 
They seem mostly to be against mushroom con- 
cerns, 

The Bierce-Bachlow Company, of Winona, 
Minn., gets the general agency of the General 
Accident of Perth for ten counties in Minnesota 
and Wisconsin. The firm will open a branch 
general agency in La Crosse, Wis. 

The Burglary Underwriters Association has 
appointed a committee to investigate the situa- 
tion as regards mercantile burglary lines and to 
consider the proposition of vomedating the pol- 





inted 
luth 





icy form and changing the rating schedule. The 
committee will “— at the next meeting of 
the association. he United Surety and the 
American Bonding were elected to membership. 

In March, 1898, the American Relief Asso- 
ciation, now the American Assurance of Phila- 
delphia, entered the field. The American As- 
surance is this month carrying on a campaign 
for business in honor of its tenth anniversary. 

On account of a disagreement concerning the 
agency contract, the Illinois Surety has taken 
up its general agency for Indiana, which was 
with the Central Agency, Ltd., of Indianapolis. 
It expects to announce a new appointment very 
shortly. 

The Illinois Woodmen Accident Association 
of Danville has written 2,300 policies since it 
began business last August. The association 
charges a certificate fee of $2 and an annual 
premium of $6 for a certificate which, for class 
A members, provides $1,000 for accidental death 
and $15 weekly accident indemnity. 

The Massachusetts Bonding has appointed the 
Fred L, Gray Company of Minneapolis as its 
general manager for the northwest for all 
branches of its business. The territory includes 
Wisconsin, Minnesota, Iowa and North Dakota. 
The Gray Company has represented the Metro- 
politan Surety. 

The United States Fidelity & Guaranty was 
given a decision by the Colorado supreme court 
in the suit brought against it by V. H. Miller, 
who claimed the surety company was responsible 
for attorneys’ fees in an estate case. In the 
lower court the surety company lost, but the 
supreme court reversed the decision. 

Drennon, Schafer & Co., successors to Mastin- 
Drennon-Schafer Company, of Kansas City, have 
become general agents of the Fidelity & Deposit, 
succeeding A. M. Smith, who sold his business 
to them and becomes manager of their surety 
department, in conjunction with F. J. Porter. 
The office formerly represented the Title Guar- 
anty & Surety. 

W. M. Tomlins of the Empire State Surety 
has been elected president of the Surety Un- 
derwriters Association. There was a sentiment 
prevalent to disband owing to the reinsurance 
agreement being abandoned, but after consid- 
eration it was felt the present association might 
become more of a factor and perhaps revive the 
reinsurance agreement. 


Managers of several of the prominent surety 
companies in Chicago are fighting shy of gov- 
ernment contract bonds. During the past few 
days one such a bond for $600,000 was turned 
down by two or three offices, although there were 
several features about it which would make it 
more desirable than some of the business of this 
sort offered. 


Suit has been brought against the London 
Guarantee by Mrs. Delia W. Felker of Denver 
for $5,000 for the death of her husband. 
Felker was killed in an automobile race in 
Denver last September. The insurance com- 
pany refused payment on the ground that Felker’s 
death was in reality suicide. Felker, it is 
claimed, knew that his tire was weak, but in- 
stead of stopping he continued in the race, the 
tire burst, the car jumped the track, and he 
was killed. 


LIABILITY RESERVE LAWS 


(CONTINUED FROM PAGE 1) 
serves required by the laws of the different 
states for the annual statement as of December 
31, 1907, for this company: 
California 
Connecticut 
Illinois 





$ 93,057.71 
127,167.71 
135,001.91 
137,706.11 


Accident and Health Reserves 

The department says as to outstand- 
ing accident and health losses: 

“No law exists for the calculation of 
a loss reserve on accident and health 
business, although it would seem, in 
view of the large experience which ex- 
ists in this class of insurance, that a 
law could be drawn which would give 
results accurate enough for all practical 
purposes.” 


GOOD FAITH WITH ASSURED 
(CONTINUED FROM PAGE 1) 
whatever schedules may be applied, 
and if in applying the schedules it has 
been found necessary, as it is claimed 
frequently occurs, to make a compro- 
mise rate on certain risks, thereby dis- 
criminating in favor of one assured 
against another, there must be some- 
thing wrong with the schedule, and it 
would very quickly come to the sur- 
face, resulting in its correction and, in 
the end, if I am not too optimistic, the 
adoption of a uniform schedule, good 
the country over, not beyond the com- 
prehension of the average man, simple 
and fair to all concerned. The objec- 
tion may be raised that the assured 
would make improvements expecting to 
get credit for them, that would not 
come up to the bureau’s standards, but 
this objection can be met by a state- 
ment on the schedules that improve- 








ments must be according to the speci- 
fications and rules of the bureaus and 
subject to their approval. 
Extra Expense Is Justified 

It might increase the expense to the 
subscribers, but I hardly think to any 
material extent; but if it did, would it 
not be fully justified by the results? I 
believe it would, and that more benefit 
would be derived from placing these 
schedules in the agents’ hands than is 
derived from the special inspection re- 
ports now made by the bureaus. In 
saying this I do not wish to detract 
from the value of these special reports. 
There would seem to be no reason why 
the bureaus should not be able to fur- 
nish both the detailed schedules and 
the special reports without any mate- 
rial increase in expense, as it would 
largely be a question of printing, as 
they already have all the data and in- 
formation necessary to publish the 
schedules along with the estimates, if 
- * eon has been properly ap- 

ied. 
2 Advantages to Be Gained 


It is generally conceded, I believe, 
that the passage of the pure food laws 
has been a good thing for the public, 
and there is no reason why “placing 
the formula on the package” would not 
be a good thing for the insurance busi- 
ness. In other words, let us do busi- 
ness in the open, taking the initiative, 
and not wait until forced to by ad- 
verse legislation. With these sched- 
ules in the hands of every agent in the 
state it would only be a short time un- 
til the public would come to see the 
advantages of schedule rating and 
would make every effort to improve 
risks, thereby reducing the fire hazard 
as well as the estimates, and, further- 
more, it would act as a check on the 
inspectors of bureaus making the esti- 
mates, and quite properly, for if any 
mistake has been made it will quickly 
be pointed out and corrected. As it is 
now, the estimates are issued and ac- 
cepted blindly, right or wrong. 


Will Reduce Antagonism 


If the bureaus are conscientiously 
and faithfully trying to apply the 
schedules to the best of their ability, 
which we believe, they will invite a 
check of this kind, as it can do them 
no harm and will put them in a better 
light before the public. When you 
can show the assured through your 
agents, and that is the only way to 
reach him, that he is paying for noth- 
ing but what is just and fair to himself 
and his neighbor, you will have done 
much towards doing away with that 
feeling of antagonism now so preva- 
lent. As long as the public is kept in 
the dark as to what he is paying for 
and as to how his estimates are made, 
we will have at every meeting of the 
legislature a lot of adverse laws to 
contend with. I will say further, that 
just so long as you keep the agents in 
the dark as to the makeup of the esti- 
mates and the detailed cost of what 
he is selling, so long will you keep the 
public in ignorance of his mutual in- 
terests in all that effects the cost of in- 
surance. There is no greater force in 
the business today than the agents 
scattered throughout the land, and it 
is to them and their efforts that we 
look when there are any obnoxious 
laws to oppose. Therefore why not 
equip them with the data and machin- 
ery necessary to work intelligently 
for the betterment of the business? 


‘Would Appeal to Public Officers 


I might say in conclusion that I do 
not believe there is an insurance com- 
missioner or an attorney-general in the 
land that this would not appeal to forci- 
bly as a good thing, and some of them 
would not be backward about saying 
“This is what we want and will require.” 
And would it not be one of the best 
things for the business that could hap- 
pen and do much to create a feeling of 
friendliness and mutual interest of the 
public toward the insurance business? 

I think this a matter that requires 
the most serious attention and consid- 
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eration of insurance people generally 
at this time, and I submit this with a 
view to starting a discussion which I 
hope will result in some action along 
the line suggested, believing it will be 
for the general good. 
A. F. McKay, 
Special Agent. 


VIEW OF AUDITOR CARROLL 
(CONTINUED FROM PAGE 2) 
see these measures and laws already in 
effect in a different light. 
Says He Has Been Misrepresented 

Mr. Carroll claims he has been mis- 
represented and misunderstood, and I 
believe him. I asked him if it was true 
that he told the local fire agents of 
Iowa last summer that if they under- 
took to form a state association, they 
would be arrested. Here is substan- 
tially his reply: 

“No, there is no truth in that story. 
Previous to the meeting held in Des 
Moines, some of the agents here sub- 
mitted to me a paper, which, if I re- 
member correctly, was the constitution 
of the National association, and I was 
asked if there was anything in it which 
the laws of Iowa would prevent their 
adopting. I looked it over and told 
them there were two features in it 
which I thought might be in violation 
of the laws of this state. Later I was 
asked to address the convention, but 
declined. I told the agents that it 
would place me in a ridiculous position 
to appear before them and then, if they 
should organize and adopt a constitu- 
tion or platform in violation of the 
laws, proceed to have their organization 
dissolved.” 

Standard Fire Policy 

“There was the matter of the stand- 
ard fire policy,” continued Mr. Carroll, 
“on which I was bitterly assailed. 
Nearly every point on which I ruled 
had been passed upon by the attorney- 
general. There were several points 
which had been overlooked by the legis- 
lature, such as size of type, etc., which 
caused some friction, but I heard very 
little complaint from the companies. 
One or two features on which I was 
assailed were originally recommended 
by the companies.” 

Discusses Discrimination 

I asked Mr. Carroll if he thought 
there was any likelihood of such a 
change coming in Iowa gublic senti- 
ment as would make possible the re- 
peal of the Blanchard law. He did not. 
I called his attention to the result of 
the law—agents maintaining _ tariff 
rates where they can and cutting them 
when they have to do so to meet com- 
petition, thus discriminating between 
insurants—and asked him if he did not 
believe a fair rate to all alike would be 
better. 

“That discrimination,” said he, “may 
lead to legislation. At the last session 
a bill was up to compel the Standard 
Oil Company to sell oil everywhere in 
the state at the same price, except for 
a variation to cover difference in 
transportation charges. If such dis- 
crimination, between towns, for exam- 
ple, is practiced by insurance compa- 
nies, it may lead to such legislation.” 

State Supervision of Rates 

Mr. Carroll appears to have no ob- 
jections to the Bennett rating bureau. 
While other states are attempting to 
break up bureau rating, he says lowa 
has never done anything in that line, 
and he did not intimate that such ac- 
tion was contemplated. He says com- 
panies are entitled to fair rates and 
that it is in the interest of the public 
that they should get them, but they 
can not combine to fix rates in Iowa. 

Mr, Carroll seems to look with some 
favor upon a law which would compel 
all companies to get uniform rates, to 
be made by a rating bureau under state 
supervision. He did not by any means 
say that he was committed to this plan, 
but he recognized that the present ten- 
dency is in that direction. Should he 
become governor it would not surprise 
me to see Iowa adopt laws to bring 
this about. 








THE WEST AND NORTHWEST 


WILL DIVORCE RATE POWERS 








Minnesota & North Dakota Fire Un- 
derwriters Is Now in the Process 
of Readjustment 





The governing committee of the 
Western Union in carrying out its plan 
of divorcing all rating from field or- 
ganizations is now cooperating with the 
Minnesota & North Dakota Fire Un- 
derwriters to place the rating authority 
with Walter I. Fisher, who already has 
the Fisher Publishing Company for 
South Dakota rates. Mr. Fisher is to 
sever his connection with the state 
board. The readjustment is being han- 
dled successfully and the state board 
will continue as it has in the past as 
one of the splendid organizations in 
the west. There is the utmost harmony 
prevailing and the members see there 
will be greater need for the state board 
than ever before. 





Hirsch with Western Adjustment 

Ralph J. Hirsch, of Minneapolis, spe- 
cial agent of the Guardian and South- 
ern, has resigned to become a member 
of the Minneapolis staff of the Western 
Adjustment, a position for which he is 


‘admirably fitted. 





Differences Are Settled 

The Iowa Dairy Separator Company, 
which manufactures the Economy sepa- 
rator, has succeeded in adjusting its 
differences over its patent. The insur- 
ance question arising over the sup- 
posed throwing back of the machines 
by the farmers has been settled. The 
warehouse is counted a first-class 
sprinkled risk. It is partly insured in 
mutuals, but the big stock companies 
are carrying large lines. The factory 
is entirely in mutuals. 





Northwestern Underwriters Changes 
E. T. Collom of Des Moines, special 
agent of the Northwestern Underwrit- 
ers, has been transferred to Minneap- 
olis to assume charge of Minnesota, 
Wisconsin and South Dakota. 

William A. Jack of Omaha, special 
agent of the Queen City, goes with the 
Northwestern Underwriters in lowa 
and Nebraska. 





Missouri Agency Appointments 
American—J. A. Gunn, Huntsville; Speer & 

Steppelman, Chamois; C. S. Ewing, Butler. 
Citizens—Peltier & Arterburn, Carrollton; S. 
» Evans, Humansville; Wm. Trawghber, Nor- 


rne. 

Continental—E. B. Woolfolk, Troy; Rice & 
Shouse, Shelbina; H. F, Young, Center; Benecke 
& Benecke, Brunswick; L. W. Reed, Brecken- 
ridge; R. C. Dunlap, De Kalb; C. C. Crouch, 
Tarkio; J. E. Wagner, De Witt; C. M. Edwards, 
Malden; R. Q. Hankins, Willow Springs; J. A. 
Ferguson, Willow Springs. 

Delaware, Pa.—R, S. Thomason, St. Louis, 

New Hampshire—E, H. & G. B. Engelmann, 
pt Girardeau; H. M. Coudrey & Co., St. 


is. 

N. W. Nat’l—W. O. Andrews and E, J. H. 
Bennett, St. Louis; S. D. McMillen, Lockwood. 

Pennsylvania—B. G, Hanna, St. Louis; H. E. 
Gray, Joplin; B. C. Weiler, Blackburn; Emil 
Lederer and Wm. —_) Meyers, St. Louis; A. 
S. Cumming, Bethany; E. Elliott, Brunswick; 
E. B. Fields, Browning; R. B. Petts, Warsaw. 

Reliance—C. P. Whitbread & Co., St. Louis. 

Roch. German—W. P. Finks, Lamar. 

Royal Exch.—J. H. Kyle, Clinton; Janes & 
Burch, Carterville; C. G, Buster, Macon, 

Spring Garden—H. R. Raitinger, Springfield. 

Sun, La.—Walker & Purtchiser, Joplin. 





To Have Arbitration Board 

The Lincoln, Neb., agents have 
agreed to act independently of rating 
bureaus. A hoard of arbitration will 
be selected to decide rate controver- 
sies. 

To the board will be referred every 
dispute arising between a property 
owner and the agents. The agents 
themselves are to name one member of 
this board, while the business men and 
other policyholders of the city will se- 
lect another. A third member satisfac- 
tory to both sides will be chosen with 


a view to his expert knowledge of in- 
surance hazards. The three will act as 
a committee of investigation on such 
rate matters brought to their attention. 
When they determine what is a proper 
rate on any piece of property or stock 





of goods the agents will write insur- 
ance at that figure. 





Asks Aid of Insurance Agents 
Following upon the Collinwood dis- 
aster, Labor Commissioner Ryder, who 
has charge of the installation of fire 





Do You Want a Company Writing Farm 
Property or Automobile Insurance? 


Several Fire Insurance Companies want good agents, not only in places where they 
are not represented, but in other towns where they might consider a change. 


IF YOU HAVE A PLACE 
for one more company in your agency, let us know and we will try to get it for you. 
THIS SERVICE IS FREE TO ALL READERS OF THIS PAPER 
Tell us what kind of a company you want and what you can offer such a com- 


pany. 


We will put you in touch with the proper parties. 


Address BUSINESS MANAGER, 


THE WESTERN UNDERWRITER COMPANY 


145 La Salle Street, : $ 


H CHICAGO, ILLINOIS 








Managers and 


where the saving is. 


THE 
145 LA SALLE STREET 


I can save you about ten per cent on all your printing and 
if you will send me a few odd jobs for figures I will show you 
I shall guarantee you first-class work 
which Will be superintended by an old insurance man With 
twenty-five years field experience. 


WESTERN UNDERWRITER CO. 


Home Offices 


Business Manager 


CHICAGO, ILL. 
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FIRE PROOF 


2nd—A seamless 
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th—No liquid gasoline conveyed thro 








‘‘F.P’’ GASOLINE GAS MACHINE. 


MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 

erator without a soldered or a screw joint. 
ility to create a pressure in the tank of more than one-fifth of what it 
8 " 
4th—The impossibility of liquid gasoline squirting from any valve under any condition. 
5th—The imponsibilities of spilling gasoline while filling the tank. 
6th—The automatic governing of the pressure. 


7 ugh the building of hollow wires. 
8th—The impossibility for gas to escape in room while filling tank. 
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CINCINNATI, OHIO, U. 8. A. 


By all Leading Insurance Companies In Twenty-three States and Territories In the United States. 
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INSURANCE Co, 


NEWARK WN. J. 





A COMPANY THAT WRITES A GENERAL BUSINESS 


AND APPRECIATES AND HELPS 


ITS AGENTS 





For representation in Ohio, 


Illinois, Iowa, Wisconsin, Michigan, 
CARROLL L. DEWITT, General Agent, 


153 La Salle St., CHICAGO 
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appliances in Nebraska buildings, and 
Superintendent of Instruction McBrien 
have issued an appeal to the officials of 
all Nebraska towns and cities to secure 
the aid of insurance agents and others 
in bringing out a report of exact condi- 
tions in Nebraska school buildings and 
doing their utmost to correct whatever 
conditions appear to need remedy. In 
this appea) many school buildings are 
cited as instances of “criminal neglect.” 
The open letter, which does not mince 
matters, is expected to arouse interest. 


CRITICIZE FIRE DEPARTMENT 








Minneapolis Insurance Men Think 
There Was No Occasion for 
Heavy Water Loss Last Week 





Minneapolis fire insurance men gen- 
erally are freely criticizing the man- 
ner in which the fire department han- 
dled the Boutell fire Saturday, Feb. 29. 
Almost without exception they say 
that the great difference between the 
fire and water losses indicate gross 
carelessness on the part of some one, 
and Chief Canterbury is the man gen- 
erally selected to shoulder the blame. 
The actual loss by water was $57,000, 
while the damage done by fire will not 
exceed $900. One prominent agent 
said he did not believe the fire loss 
would exceed $100. 

Insurance men insist that the sprink- 
lers furnished all the water necessary 
and that the fire department should 
have used only chemicals and, if neces- 
sary, have connected with the sprinkler 
system, instead of pouring in tons of 
water, much of which never reached 
the fire. 

Chief Canterbury considers the criti- 
cism of the department by the insur- 
ance men an injustice, maintaining that 
a blaze giving indication of causing a 
bad fire such as was presented in the 
Boutell fire, should be given no chance 
of getting beyond the control of the 
firemen. 


Returns of Three Cities 
The following are premiums and 
losses of the Detroit F. & M. and Law 
Union & Crown for the three large 
cities of Minnesota: 


MINNEAPOLIS 
Company— Premiums Losses 
DEE: tetessausdetuceaniand $ 15,291 4,918 
Law Union & Crown........ 3,391 758 
ST. PAUL 
MER <6 chaeccsesovsrzesisand $ 8,521 $¢ 908 
Law Union & Crown......... 3,599 3,510 
DULUTH 
DEED an édncaeedduteoscvndes 5,618 $ 4,939 
Law Union & Crown......... 1,632 60 





Minnesota Agency Appointments 
Com’! Union—F. E. Joy, Stillwater. 
Delaware, Pa.—James Kane, Breckenridge; E. 
N. Morrill, Ortonville; K. P. Theimer, Owatonna; 
FP. #. Doughty, Lake City; M. M. Wachen- 


Hawkeye—Paul Martin and Adolph Giesen, 
St. Paul. 

Mich. Com’l—J. A. Borth, Winona. 

Old Colony—J. A. Borth, Winona; Geo. Hurd, 
Albert Lea. 





Palatine—F. E, Joy, Stillwater. 
Phoenix, Ct.—Augustus MacMurphy, Wood 


Prussian Nat’I—R. W. McGarry, Stillwater. 
Reliance—James Kane, Breckenridge; W._J. 
Rice, Granite Falls; Jay Ladue, Luverne; The 
Fletcher Company, Minneapolis; K. P. Theimer, 
; M. M. Wachenheimer and C. A. 


— % 
Pine Island; M. M. Wachenheimer, St Paul; 
ary J. Austin, Duluth. ? 
Und. at Am. Lloyds—F. D. Rose, Minnea 
Und. at Great Western Lloyds—F. D. 
Minneapolis. 


MISSOURI NOTES 

Nicholas Schenk gets the St. Louis agency of 
the Iowa State. 

The Missouri department has licensed the 
Union of Buffalo and the Queen City. 

The Fire Insurance Club of St. Louis will 
have its annual banquet April 21, probably at 
the Missouri Athletic Club. 

Special Agent G. L, Platt of the Virginia 
State has transferred the agency of the company 
at St. Louis from the E. M. Davis Agency to 
the Chas. L. Crane agency. 


GENERAL WESTERN NOTES 

The Lumber Mutual Fire has been admitted 
to Minnesota. 

The Royal has recently located an agency at 
Spearfish, S. D. 

Geo, H. Palmer, of H. E. Palmer, Son & Co. 
of Omaha, died this week. 

The Acme Fire has now moved its home of- 
fice from Lisbon, lowa, to Cedar Rapids, Iowa. 

Directors of the Merchants Mutual of Fargo 
put up $20,200 to put the company on its feet 
and enable it to be readmitted to Minnesota. 

R. B. Stouffer, since retiring from the State 
Farmers Mutual, has taken up the South Omaha 
—— of the Brennan-Love Company of 

m 

The Security Mutual Fire of Chatfield, Minn., 
has amended its articles of incorporation so as 
to permit of the establishment of a guaranty 
fund. 

J.. W. Conn has sold his interests in the bank 
at Olmsted, N. D., and will shortly resign as 
cashier, in which capacity he also has conducted 
an insurance agency. e will enter the bank- 
ing and insurance business in a new field. 

The Minot Insurance Agency at Minot, S. D., 
has purchased from J. E. McKoane the agencies 
of the Phoenix of Hartford, Hamburg-Bremen 
and Firemans Fund. J. F. Gardner, formerly 


lis, 
ose, 








with the Second National Bank of Minot, has| <: 


gone with the agency. 

Commissioner Rittenhouse of Colorado has de- 
clined to reissue licenses to the Des Moines Mu- 
tual Hail and the St, Paul Mutual Hail & Cy- 
clone on the ground that the laws of the state 
do not permit the operation of foreign mutual 
assessment hail companies. 

‘Max Goldberger, the Pueblo merchant, has 
been sent to prison for ten years on a charge 
of arson. He was convicted of firing his cloth- 
ing store for the sake of obtaining insurance. 
A man was killed during the fire, which added 
to the severity of the sentence. 

The Oklahoma department has completed its 
examination of the Pioneer Fire of Oklahoma 
City, and it is officially stated that, aside from 
recommending a few minor changes in_ the 
method of doing business and keeping of ac- 
counts, the result will be satisfactory. 

Pueblo, Colo., is rated as a class 3% town, 
while Colorado Springs is a class 3 town. A 
committee of councilmen and business men was 
recently as grey at Pueblo to visit Colorado 
Springs and see in what way it is superior to 
Pueblo, as Pueblo business men are very desirous 
to get lower rates. 


South Dakota insurance agents are being 
flooded by literature from assessment insurance 
companies from Iowa and for the most part from 
Des Moines. They are in search of places to 
establish agencies and many of them are hail in- 
surance companies. Upon investigation they 
prove to be of doubtful vantage. 





Do You Want To Make Extra Money? 


You can a write business for a LIVE STOCK, AUTOMOBILE, PLATE 


GLASS, BURGL 


Company and thus add to your income. 


RY, LIABILITY, HEALTH and ACCIDENT or BONDING 
Another good line to add to your agency 


is that of LIABILITY INSURANCE ON AUTOMOBILES. 





THESE COMPANIES WILL TEACH YOU HOW TO HANDLE THEIR LINE 
AND YOU NOT ONLY ADD TO YOUR ABILITY, but to your INCOME as well. 
Address BUSINESS MANAGER 


THE WESTERN UNDERWRITER COMPANY 
145 La Salle Street, Chicago, Illinois 









For information address 


Northwestern Live Stock Insurance Company 


Capital $100,000.00 
Insures Horses and Registered Cattle Against 
Death from Any Cause 


AGENTS WANTED IN IOWA 
Cc. C. LOOMIS, Sec’y, Des Moines, lowa 











MISCELLANEOUS NOTES 


_F. M. Watkins, who has been appointed spe- 
cial agent of the National of Allegheny for Ohio 
and ae, will make his headquarters in In- 


dianapolis. ncy inne 

wank Ln J vie _ will _y confine its ee a ctions desired 
ashin business for the present t romi: 

reinsurance treaty with one of the’ Washington P nent insurance agencies 

companies, in Iowa by a prominent English 


The receipts of the Wisconsin insurance de- 
partment for January and February of this year 
were $604,000, $55,000 more than for the same 
period of 1907. 


_ The Interstate Business Men’s Accident Asso- 

ciation, recently incorporated under the Iowa 
laws, has leased the old quarters of the State 
Insurance Company in the Observatory building, 
Des Moines, and opened its offices this week. 
The company is backed by Des Moines men. 


To Leading Iowa Insurance Agents Only 


THE IOWA 
INSURANCE DIRECTORY 


will be issued in a few weeks. 


casualty insurance company. 
For liberal terms, etc.,address, 
G17, Western Underwriter. 

















EVERY_.IOWA AGENT SHOULD HAVE THIS BOOK IN HIS OFFICE 
for the convenience of his patrons as well as himself. 


Send in Your Order for a Copy at Once 


and at the same time furnish us with the correct list of 
the companies now represented in your agency. 


If your Order is received before March 22, 1908 


we will place your agency in full-face t in the Hand- 
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Place your business in an American Company, and keep 
the money in the United States. 

Are you a good live agent? Do you want another Company? 

If so, we want you, and you will find the Atlas a good Com- 
pany in your agency. 

Fire, Lightning, Tornado and Plate Glass insurance written on 
any desirable risk. 

Agents wanted in Iowa, Oklahoma and Arkansas. 
Agencies address the Home Office. 


For Iowa 
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GENERAL AGENTS 


Guthrie, Okla, 


Memphis, Tenn- 
Gorham-Braden Company, General Agents 
40 South Fourth St., Minneapolis, Mina, 
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EFFICACY OF LIGHTNING ROD 
Fire Marshal Creamer Presents Some 
Interesting Experiences of Farm 
Mutual Fire Companies 





Fire Marshal Creamer of Ohio pre- 
sents some more facts of interest on 
lightning losses in his current bulletin. 
He says: 

The number of buildings fired by lightning 
last year was 154 and the loss on them $252,447. 

In ten years the lightning loss in Maine in- 
creased from $26,030 to $123,094. In many 
southern states there has been as great an in- 
crease. aoe ‘ 

However, the number of balidings so fired in 
Ohio is less than three-fourths as large in 1907 
as in 1906. 

This reduction might be credited to the num- 
ber of rods up having been increased by the ef- 
forts of the farm mutual companies, or the fact 
that “old line” companies are likely to make a 
charge- for the lightning clause in policies on 
unrodded buildings, because they have been pay- 
ing out more than the premiums on barns, or 
by the fire marshal having shown that a quarter 
of a million dollars would be saved each summer 
if buildings were rodded. 

But the fact is that there were, as shown by 
the weather bureau records, electrical storms re- 

rted on 103 days in 1906 and on but 86 days 
9 1907. However, the number of buildings 
destroyed dropped 27 percent and the storms 
but 16 percent. : 

The farm mutuals which are now carryin 
$275,000,000 of insurance on Ohio buildings fin 
that their losses from lightning in the summer 
are two-thirds as great as from all other causes 
in the whole year. In Michigan the farmers’ 
mutual companies lost in 1906 more than $3,000,- 
000 from this cause. 

The last annual reports of the 111 Iowa mu- 
tual companies show that 75 percent of their 
losses are from lightning. The Indiana State 
Association a year ago discussed a plan for as- 
sessing properly rodded buildings at a less rate. 
In the forty-odd companies represented in this 
meeting none had had a loss on a rodded build- 
ing. A committee from the Nebraska State. 
sociation reported that properly rodded buildings 
never were struck. In that state two-thirds of 
the fire loss on farm buildings is from lightning. 

In a paper before the Ohio association Mr. 
Culver, secretary of the Union Mutual (60 per- 
cent of whose losses have been by lightning), 
said: “Two dollars and a half was the only 
money this company ever paid for a damage to 
a building that was rodded since its or, - 
tion in 1873, but it was conceded that the rod 
was not properly put up.” Mr. Culver told of 
the Lightning Rod Mutual Fire Protective Asso- 
ciation of Seville, Ohio, which began with half 
a million at risk in July last, now has $1,200,000 
and has not paid one cent for lightning losses. 
He insisted that mutual companies must make a 
less assessment where buildings are rodded or 
lose the cream of their business to companies 
which insure rodded buildings only. 


oT ™ 


Question— Kindly answer through 
your publication, THE WESTERN UNDER- 
WRITER, the following question, applying 
a strict construction under the New 
York standard form: “Is it necessary 
that all policies upon a brick mercan- 
tile building, valuation $50,000, have a 
mortgage clause attached where the 
mortgagee’s interest is only 20 percent, 
or would a mortgage clause attached 
to a portion of these policies, which 
would protect the mortgagee’s inter- 
ests, be correct, according to the New 
York standard form, as well as the 
regulation mortgage clause with full 
contribution?” 

Answer—It is generally the practice 
to attach a mortgage clause to each 
policy covering the property, although not 
necessary if the mortgage is so light 
that only a small portion of the in- 
surance will be needed in order to 
satisfy the mortgagee. And it must be 
borne in mind that where a printed 














mortgage clause is attached, no one 
company is liable to mortgagee for a 
greater portion of the loss than the 
amount of the policy bears to the total 
amount of insurance, as per that part 
of the mortgage clause which provides: 
“It is further agreed that in case of 
any other insurance upon the property 
hereby insured, then this company shall 
not be liable under this policy for a 
greater portion of any loss sustained 
than the sum hereby insured bears to 
the whole amount of insurance on said 
property, issued to or held by any 
party or parties having an _ insurable 
interest therein.” 

The safer way, in order that there 
may be no possibility of the mortgagee 
being insufficiently protected, would be 
to attach the clause to each policy, and 
let the adjusters determine, if a loss 
occurs, how the mortgagee will be paid. 


Question—Can a frame barn attached 
to a frame mercantile risk be written 
at term rates under union rules? 

Answer—As we understand it, such 
a barn takes the mercantile risk rate 
and can only be written for one year. 


Question—Kindly give list of companies 
that write cyclone and tornado insurance 
in the state of Wisconsin. 

Do you know of afy company in the 
fire insurance business that will write 
on standing timber. 

Answer—The companies that write 
cyclone, and tornado insurance in Wis- 
consin are: Phenix, New York; St. 
Paul F. & M., Aetna, Agricultural, Amer- 
ican Central, American, New Jersey; 
Commercial Union, Concordia, Conti- 
nental, Connecticut, Firemans Fund, 
German American, Hartford, Home, 
Glens Falls, Phoenix, Connecticut; L. 
& L. & G., Royal, Milwaukee Mechan- 
ics, National, Connecticut; Niagara, 
North British & Mer., New Hampshire, 
Queen, Springfield. 

We cannot find any company that writes 
standing timber but think that if you 
will write to some of the correspondents 
of London Lloyds who advertise in THE 
WESTERN UNDERWRITER that they will fix 
you up something that will suit. 


Question—On page 79 of “Hall on In- 
surance Adjustments” I find the follow- 
ing: “ ‘Household furniture’ does not in- 
clude furniture purchased after policy 
was issued.” “Phoenix Ins. Co. v. Dunn, 
41 S. W. Rep. p. 109.” I would like 
to see the text of this decision. If it’s 
a good law there are mighty few household 
furniture policies that would cover all 
that they are intended to cover, for al- 
most every householder adds something to 
his equipment during the term of his in- 
surance policy. 

Answer—This suit was brought to re- 
cover on a fire policy. The property 
was incumbered by a mortgage when and 
after the policy was issued. The agent 
for some reason failed to make any men- 
tion of the mortgage on the property. 
The insured afterwards bought $200 worth 
of new furniture on which she gave a 
mortgage. She was told by her agent 
not to include the new furniture, but to 
let the policy stand as before, $600 on 
furniture. The loss on the goods in- 
sured was more than the insurance and 
the court held that the new goods could 
not be included. The decision follows: 

(1) In an action on a policy for fur- 


niture, providing that it should be void 
if the property was mortgaged, unless 
noticed in the policy, it appeared that, 
after the policy was issued, insured bought 
new furniture on which she gave a mort- 
gage. She testified that she sent for 
the agent, showed him the furniture, and 
told him that she wanted an additional 
$100 on the -furniture besides the $600 
she was carrying; that she told him be- 
cause she “had bought this new furniture, 
and wanted to secure the $100”; and that 
he advised her not to insure the furni- 
ture, and to carry only the $600. 

Held admissible to show that “new fur- 
niture” was not intended by the parties 
to be included with that insured. 

(2) Where a policy provides that, if 
the property be mortgaged, it must be 
notified to the company in the written 
part of the policy, or it will be void, and 
that no agent has power to waive or 
modify conditions except by writing, mere 
notice to the agent of the existence of a 
mortgage before he delivers the policy, 
or parole waiver of the conditions by him 
does not estop the company to claim that 
the policy is voided. 

(3) A policy on furniture whose value 
has exceeded the amount of the policy 
at the time of the loss does not attach 
to new furniture purchased by insured 
after the policy was issued. 








Want Column 


One dollar per insertion. Limit, five lines. Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St, 
Chicago. 











WANTED—Young man, having agency 
and special agency experience, desires 
position as special agent. Or would ac- 
cept per diem work in Ohio to start. 
Best of field reference. Address J 22. 


WANTED—An energetic young man of 
good habits, with a general insurance 
experience, particularly in the lines of 
surety and fire business, to divide his 
time between local solicitor in a live 
city and field work in a western state. 
Apply, giving experience, references and 
salary expected. Address Insurance, care 
of Western Underwriter, Chicago. 








FOR SALE—In city of 3,000, a good 
paying local agency, both farm and city 
business. Well established and some 
nice exclusive lines. Address B 23, West- 
ern Underwriter. 


FOR SALE—Well established and pay- 
ing general insurance agency in old 
town (county seat) in southern Illinois. 
Satisfactory reason will be assigned. 
Address I 4, 








WANTED—Union company writing a 
general business, including farm risks, 
wants agents in Wisconsin and Minne- 
sota. Apply R-18, Western Underwriter. 


WANTED—Two forceful, clean, high- 
class young life insurance men to work in 
Eastern Iowa. Must have experience and 
able to give bond. Address, with refer- 


ences, G. W. Weippiert, General A ° 
Cedar Rapids, iowa — 








TO LIFE INSURANCE MANAGERS! 
If interested in an agent’s rate book cov- 
ering all forms of policies, non-partici- 
pating on American and 3 per cent 
value, preliminary term, first year valu- 
ation, actuarial costs can be saved by 
communicating with R 19, Western Un- 
derwriter. 





WANTED—Personal accident writers in 

every town and city in Ohio. Liberal con- 

tract and commissions. Address Bartley 

J. Doyle, Manager, Personal Accident 

a | a me * Company 4 Amer- 
Chamber o mmerce 

Cleveland, Ohio. —— 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - - - $891,463.32 
Surplus to Policyholders 309,880.08 
Agents Wanted in Illinois 
SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 
159 LaSalle Street CHICAGO 





Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 





In business continuously under the same 
management since 1872, 


Application from leading agencies solicited. 


Henry P. Magill & Co. 
General Agents 


184 La Salle Street Chicago 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 





FEDERAL LLOYDS 
159 La Salle St, Chicago. 
Cash Assets, December 31, 1907, 
$174, 498.48. 
Unlimited Liability of Underwriters. 








SURPLUS LINES TARIFF RATES 








Prominent Chicago Agents 
SSE 


Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 


171 La Salle Street, Chicago 


& Traders, National of Nartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Cem- 
pany and Casualty Company of America. 


RITCHELL, MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 











P. &M.; American, hy Ui = he] 
Spring Garden; ; County, H 
Camden Teutonia, La.; Pelican; Westera 
serve; cial Union; Commonwealth. 





& J. ULLMANN © &. NEWTON 
J. ULLMANN & CO. 
159 La Salle St., Chicago 


Agents for 
NEWARK FIRE «+ - Newark, N. J. 


CAPITAL FIRE - - Concord, N. HM. 
STATE FIRE (Ltd.) - Liverpool, Eng. 


Leading gents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bldg, St. Loulse 
solicited. Commissions paid non-regt 
rokers. distance 


b 
Norwich Union, 
Gelphie Undorwrivers, Fidelity, 1 
Btar, Dela ‘Austin, Frankfort, N. ¥., Plate Giass, 
tian’ . Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORE CO. 
= Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L. PETTIBONE & CO., Managers. 


D, M. MARTIN & CO,, Inc. 
209 So, 43th St., OMAHA, NEB. 




















Commission allowed non-resident 
Agents on Omaha 
property. 


Actuarial, 


M M. DAWSON, F. I. A. 
. OONSULTING ACTUARY 











Member of the Actuarial Societ of Amerten, 
Fellow of the Institute of ‘Actuaries, Member o' 
the nsenes Vestin fuer Versicherungs- Wissea- 


No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D, 
(in mathematics) 





Consulting Actuary 


1312 Geddes Avenue ~ 
J H. NITCHIE, 


ACTUARY, 

153 La Salle Street, CHICAGO 
919 Association Building 

TSLEPHONES: Central 789. 


Ann Arbor, Mich. 





Automatic 8992 


Insurance Attorneys. 


eo 
J. Louis Kohl 











Hartwell Cabel. 


CABELL & KOHL 
Attorneys at Law 
810 First Nat'l Bank Bidg., Cincinnati, O, 
Special attention given to insurance cases. 


In answering advertisements please men- 
tion THE WESTERN UNDERWRITER. 
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ILLINOIS LIFE 


INSURANCE COMPANY CHICAGO 
JAMES W. STEVENS, President 


to eddie end eqjegmaenn whe ens expediacel ta ce who weil the 
eo atder thobediaapal Ute tesmactne. 


Address the HOME OFFICE; 
FORT DEARBORN BUILDING 


Offers 





134 MONROE STREET 














SURPLUS LINES 
te. agnroved vats covering up to. Sjowoo0 ig sypdieat of London Li We can furnish you a policy 
on ie covetans we, to ip 8 cupticnte of Laaten Lioges Cateruntince Sat coset 
Gouaip ond Urehens eategs in tn Solio of Wine ond Tee tox. "We algo write AGTOMO YA 
theft anywhere in the United States, Europe or Canada. 10%. 
WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


Chica New York Office: London 1 
168 LA STREET WILLIAM STREET 123 BISHOPSGATE STREET 





ORGANIZED 4870 


tke Concordia Fire 
~ Insurance Company 


LONDON & 
LANCASHIRE 





of Milwaukee, Wis. FIRE 
CashCapital - - - $300,000.00 ' 
Reinsurance Reserve - - 820,989. 
Reserve for all other Liabilities 134,251.72 
NetSurplus - - - - 590,619.59 
TotalAssets - - - 45,445,820.95 


GEORGE BRUMDER, President Of Liverpool, England 
GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 


W. C. HUGHES, Supt. of Agencies 


CHARLES E. DOX, Manager 





BIERCE & SAGE, General Aqgats for Michigan 
and Ohio, Whitney Opera House Block, De- 
troit, Michigan. 


SPECIAL Acents-). T. Kirxwoop, Cleve- 
land; Frank M. Sacs, Detroit; Gzo. B. 
Szpewicx, Ishpeming, Michigan. 


Western Department 
$71 La Salle St., Chicago, Ill. 








NO STAR MEN WANTED 


I want to correspond with Life agents who are 
not getting rich rapidly and who are anxious to 
make their time yield them every dollar possible 
in commissions. 

I have a plan whereby this may be done with- 
out interfering with their Life business in any 
way. Correspondence confidential. Address 
me personally. 

M. G. NICHOLS, Vice Pres. 


THE PENNSYLVANIA CASUALTY COMPANY 
483 SPRUCE STREET, SCRANTON, PA. 








O. W. HunckKE 


John McGillen & Company 


GENERAL AGENTS 
FOR ILLINOIS 


181 La Salle St. 





Contract, Fidelity, Official 
and Judicial Surety Bonds 


Personal Accident, Health and Burglary Insuranse 
IN ALL 














WANTED 


AGENTS 


ILLINOIS TOWNS 





The Call of 
Modern Times 


in life insurance is for a Fixed Low Rate, 
a Clear Liberal Contract and Perfect 
Security. 
ESTIMATES ELIMINATED 
DIVIDENDS DISCONTINUED 

1S EVERYTHING GUARANTEED 
NOW MAKING VERY in the Massachusetts Low Premium (“‘Non- 
ADVANTAGEOUS CON- Participating”) policies issued only by 


TRACTS TO AGENTS |THE COLUMBIAN NATIONAL 
950 First National Bank Bidg.|E INSURANCE COMPANY 


176 Federal Street, Boston, Mass. 
CHICAGO 


Write for Territory and Terms. 


MUTUAL LIFE POLICIES 
ARE EASIEST TO SELL—BECAUSE 


Yearly dividends have been increased for the last three years 
1906-7-8 at a rate equalled by no other company. 

Cash values guaranteed in the new life and endowment policies, are 
equalled by few companies, and excelled by none. 

Attractive features have been added to standard policy forms. 

Liberal terms offered producing agents under the 1908 contracts. 


Commercial Life 
Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 

















For Information Address GEO.T. DEXTER, 2d Vice President 


THE MUTUAL LIFE 
Insurance Company of New York. 
34 Nassau Strest, New York, N.Y. 


“The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day im Number of Policies Placed and Paid jor. 
$1,239,398.45 per day in New Insurance Placed aud Paid for. $162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $72,011.34 per day in Increase of Assets. 





WM. D. FAIRBANKS, 


LORISTON M. FAIRBANKS, 
President 


Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








SDs sndccscsdbeuishenssavendiblacoseed $100,000.00 
DCAbds Jdiuivahdin eth amendeteedadiaks Menmebeahes 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
I, .ckoccubhintiakisniedeningaddchiescesias 62, 793.67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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IFE companies these days are giving 
more attention than usual to keep- 
ing policies in force. The New 

York Life has recently issued its cash- 
ier’s annual bulletin showing the results 
of its system in having cashiers look 
after renewals and reinstating lapsed 
business. It shows last year 62,507 
lapses in the domestic field and 15,940 
reinstatements. The total lapse ratio 
was 4.64 percent, which is the lowest in 
the company’s history. In 1906 the 
lapse ratio was 6.83 percent; in New 
York the lapse ratio was 2.66 percent; 
in Chicago 6.03 percent; in St. Louis 
5.36 percent; in Boston 2.56 percent; in 
Philadelphia 2.49 percent. These offices 
handle nearly one-half of the entire 
business of seventy-one renewal pre- 
mium offices. The Albany branch shows 
the lowest lapse ratio, it being 2.05 
percent. The St. Louis office now col- 
lects the Texas renewals and policy- 
holders in that state can only be 
reached by correspondence. 

The Columbian National has a rein- 
statement man in the large cities where 
its business is large enough to warrant 
it. He also has charge of adjacent ter- 
ritory. It figures that a man on the 
ground can do a great deal more than 
one located at the home office. The 
reinstatement work is therefore given 
to a man whose time is occupied with 
it. 

Other companies allow their agents 
to look after reinstatements. Inasmuch 
as so many loans were made on policies 
this year it will be difficult to hold some 
of the business and will require greater 
effort on reinstatement lines. 





The other day at a general agents’ 
meeting of one of the younger com- 
panies, one of them remarked that the 
most difficult barrier for him to over- 
come in competition was the charge 
made that his company was young and 
untried, an experiment. That is a fea- 
ture that the new company representa- 
tive has to meet. 

Many life men in competition do not 
discriminate in their statements when a 
commission is involved. Some young 
companies might well be avoided by 
the public, not because of their adole- 
sence, but because their methods or 
their management are not such as to 
command confidence. 

But this is true likewise of older com- 
panies. All mutual companies are not 
bad nor are all stock companies. All 
eastern companies are not to be de- 
spised nor are all western companies. 

The tendency in competition is to 
work on prejudice. Many of the older 
companies have been found sadly want- 
ing and there was wrong doing among 
the big fellows. Some western compa- 
nies were found to be mismanaged and 
in the hands of grafters. 

To say that a man puts his hand into 
the lion’s mouth when he insures in a 
new company is false. He may take 
chances in entering some. 

The other day the Eagle Fire, the 
oldest New York fire insurance com- 
pany, was forced to quit. Age was not 
all powerful in its case. Its manage- 
ment was not successful. 

The Provident Savings is a company 
of some age and yet one could pick out 
dozens of newer companies whose pro- 
tection is far better and whose stabil- 
ity is scarcely to be questioned. 

In any community new enterprises 
start. Because they are new is no indi- 
cation that their future need be de- 
clared a failure. Some of them contain 








far more elements of success than old- 
time concerns. 

Age coupled with strong management 
has its advantages which the newer 
company does not enjoy and vice versa. 
It all resolves itself down into the one 
question of the honesty, ability and 
character of the men to whom a com- 
pany is entrusted. 





A number of life insurance men in 
Chicago, who in reality are agents or 
brokers, have taken titles of their own 
choice, intending to convey to the pub- 
lic the idea that they are not ordinary 
agents, but are expert advisers on life 
insurance. So far as known these men 
are well informed and are as capable 
to give counsel on this subject as are 
dozens of other agents in the city. Being ex- 
erts to a greater or less degree, there 
is probably no objection to their laying 
claim to the title. What is regrettable 
is that in such a city as Chicago there 
should be any distinction between “ex- 
pert” and “agent.” 





The last meeting of the Chicago Asso- 
ciation of Life Underwriters brought out 
some expressions as to what is justi- 
fiable twisting and what is not. When it 
was proposed that agents pledge them- 
selves not to twist, a vigorous protest 
went up. Some of the best men in the 
association were opposed to any such plan. 
It became evident that a considerable 
number are in favor of twisting under 
what they consider proper conditions, 
ae they make no effort to conceal this 
act. 

The right and wrong of twisting is 
largely a matter of individual opinion. To 
condemn twisting unqualifiedly is folly. 
The question on which the right or wrong 
of inducing a man to give up one policy 
and take another is whether it is better 
for the assured to do so. If he has been 
induced to take a policy which is not 
fitted to his needs or if his insurance has 
been taken in a company which issues a 
poor policy or does not give its policy- 
holders good returns or is likely to go 
to pieces, the agent who is able to find a 
way whereby that man can get more real 
value for his premiums is doing him a 
good turn. The fault lies not with the 
twister, but with the agent who sold him 
the original policy. The agent who sets 
a man right should be called a straight- 
ener rather than a twister. 





A number of the Indiana companies 
are finding it necessary to develop en- 
tirely new agency forces, owing to the 
wholesale desertion among agency 
ranks due to various insurance laws 
that have gone into effect in the past 
year. All, however, look at the matter 
in a hopeful spirit and feel that at least 
the new plant they will build up will 
be a more permanent one than for- 
merly. They do not complain especially 
about the laws that caused their agency 
forces to leave, probably because these 
laws do not give any other company an 
unfair advantage. Most companies were 
operating some special scheme and 
when agents were called on to write 
straight insurance they could not make 
headway. 





The muscle of the athlete comes not 
by the study of physiology, but by the 
use of the muscles he has. 





Soliciting life insurance is like dig- 
ging for gold—the next stroke of the 
pick may turn up a nugget, and the 
coveted prize is landed. 


The LaFayette Life Insurance 
Company 


Eumsnmes ta Peres, Dera Bh, BOOG soon ccd ccescccsccineseseoaseveceses $6,667,760.00 
THIRD ANNUAL STATEMENT 
EOGger AUG DOCCRS TH: Dees keds oavencesrcasecovecivcescccecsca $ 63,022.27 


Income During 1907 
Premium Income 








0.60869 b.5-00-0)590656S5 40s 55546506 00 OS ew OS Sad $210,702.31 
BG. 6.06 0.66 Swi 6 00's 00 05-66. 0:04 0b0.005 050608002 46000 bb SCORE 2,761.20 
Ee NG “ov bc ccc stoke cebvevesecsbccitcese 0606 040seseeeseteneewe $213,453.51 
er eee er re er ere err PT eT ee ry ee $276,475.78 
Disbursements During 1907 
5 ee Le Sn eead eves pe eaeabe ese akaseee $ 17,000.00 
RB re ee re ee 11,918.37 
All Other Expenses, Management, Commissions, etc.......... 85,906.95 
EE SEE Rad eccnsrcnvdeceadceuncnsccvtanhensepesanyeeean $114,826.32 
PR cn ban acen es od eneecbecedceseendcadnbes bes0nsses4en8nnseuse $161,660.46 


eS I BG. ik cenit tc cnc 00etseeunstsdendenses ane $124,100.00 
Cash in Office and Banks 











WYTTTTTTILOLITITT TTT irri 9,413.73 
CE ac. so cd wo.5 6 eu 2006s bb Oboes uss eek se eNhEe’ 
Loans on Company’s Policies 
NL, OED ono ob-066 25 .05.0.66000 400066000466 cpeeesneeeeees 
ADBCRAS TEE. TRRAMOGB. cc ccc cccccevsccccosedecccccvesesvoce 
TOCRE TRG ABW s 6 acc 0:0 0-0:0:0.00.0.06000600600000000s00606060000088 $161,650.46 
Other Assets 
EMCSCORE ADOSCTMOE oc cccccccovisvesececesreccvcsesccsevessoece $ 1,962.35 
Deferred and Unreported Premiums (Net).......-6.e0eeeeeeeee8 9,823.10 $ 11,785.45 
Grose ABBCEH 2. cccccscvccscccvcsccccceseesceeseesseveseveseeeeees $173,435.91 
Less Assets not admitted, (Furniture, Balances, Etc.).........eeeeeeeeee 13,761.95 
Te DEAE BRIG. «since cnnc6hoesd Cnceseecccescdeussseoncccnecs $159,673.96 
Liabilities 
cS me, PPO TTT TTT TTT TTP PTTL Tr Uri tir il $124,107.23 
a wy Be * PPPTTTTTIT TTT rrrrerr irre ee 2,610.01 
TOR, COO, TUR, cdc cc ccc ccccececcccscccscscssiveveocenwoceooss 8,743.76 
DGEOSTOE TIAVEGIE occ ce ccccccsereccccccsscsedecebicesecceseversecess 3,809.10 
RMMBBAL DEVERCRES 2c ccccccecscvecvcccccccdveccccssscssessesecovevevescos 257.27 
WERE no 066 cer ec es eeeeeererenecccerececes coneSoesceeserecceceeresseos $134,527.37 
Surplus to Policy HOMGCrs. ....cccccccccccccreccscccccsccsvsccesscscvece 25,146.59 
WORE 5. adh 0 06005000 0600600440bsnbhese0n bk wk 0860 0hn6'6046080 000% $169,673.96 


REPORT OF EXAMINATION OF THE COMPANY 
By the 
INDIANA INSUBANCE DEPARTMENT 
Indianapolis, Ind., Jan. 28, 1908. 
Hon. John C. Billheimer, 


Auditor of State. 

Dear Sir:—Under your instructions and at the request of the Directors of 
The LaFayette Life Insurance Company of LaFayette, Ind., we have made an 
examination of the books and affairs of said Company and submit herewith a state- 
ment showing receipts and disbursements of said Company for the year 1907 and 
showing its assets and liabilities December 31st, 1907. 

The securities held by this Company are excellent. The mortgage loans of 
$124,100.00 and the Certificates of Deposit of $5,900.00 carried by the Company at the 
date of December 31st, 1907, were held by the Insurance Department of this State as 
a@ reserve deposit. 

The books of the Company are in good condition. 
and conservative. 
to the Company. 


The management is careful 
We examined the agency contracts and found them very equitable 
Respectfully submitted, 
JOHN M. ASHBY, Actuary. 
H. E. CUSHMAN, Examiner. 
The LaFayette Life is now operating in the states of Indiana, Pennsylvania, 
Arkansas and Nebraska, and expects to enter other states at once. 
An excellent opportunity is offered intelligent and energetic agents. 


Write for particulars to the Home Office, LaFayette, Indiana. 


National Life Insurance Co. WANTED 





Montpelier, Vermont 
Established in 1850, Operating in 36 States 


Joseph A. De Beer, Prest. H.M. Cutler, Treas. 
James T. Phelps, V-Prest. A.B. Bisbee, M. Dir. 
James B. Estee, 2d V.Prest. C. E. Moulton, Actu’y 


Osman D. Clark, Secretary F. A. Howland, Co’ss! | IRISTJRANCE COMPANY 


This Gongang held January 1, m8, and gained 


oes Jeveeer 5. 0, Live, energetic men, for some 


excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 


Assets. $ 40,692,155.29 Gain, 1724 
Surplus, $ 4,613,109.47 Gain, 155% 
Insurance, $153,467,472.00 Gain, 1004 


Its life, term and endowment contracts are liberal 
and attractive, 


D, G. DRAKE, General Manager 





424 Marquette Bidg., Chicago, Ill, 
H. J. SNELL, General Agent pany. Address 
424 Marquette Bidg., Chicago, Ill. 


OLMSTEAD BROS. & CO., State Agents, 
Williamson Bullding, Cleveland, Ohio 





W. B. LANE, Vice-President 
66 Broadway, New York 
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risks, shall be less than an amount equal to 18 
porast of the net premiums for such insurance 
y the company’s standards, then the difference 
between such total loadings so reduced and said 
18 percent of the net premiums may be used 
luction of the charge for medical examina- 
inspections of proposed risks under 


TEXT OF THE PROPOSED 
AMENDMENT TO SECTION 97 


The following is the text of the bill 
introduced in the New York Senate to 
amend Section 97 of the New York law, 
it being known as the Fancher bill: 


Section 1.—Section 97 of the insurance law 
being chapter 690 of the laws of 1892, entitled 
“An act in relation to insurance corporations, 
constituting chapter 88 of the general laws,” is 
hereby amended to read as follows: 

97. LIMITATION OF EXPENSES.—No do- 
mestic life insurance corporation shall in any 
calendar year expend or become liable for or 
permit any pessen, firm or corporation to ex- 

nd on its behalf or under any agreement with 
it (1) for commissions on first year’s premiums, 
(2) for compensation, not paid by commission, 


for services in obtainin 

of salaries paid in good faith for agency super- 
vision either at the home office or at branch of- 
fices, (3) for medical examinations and inspec- 
tions of proposed risks, and (4) for advances to 
agents, an amount exceeding in the aggregate 
the total loadings upon all premiums for Ee rst 
year of insurance received by the company in 
said calendar year (calculated on the basis of the 
American experience table of mortality, with in- 
terest at the rate of 8% —— per annum), 
and the present values of the assumed mortality 








or 


expense le or 
incurred w 


lf or under any agree- 
investment expenses, 


permit an 
its 


vested 

on real estate and other outlays exclusively in 
connection with real estate, in excess of the ag- 
gregate amount of the actual loadings upon pre- 
miums received in said year calculated accord- 
ing to the stan by the company 
under section 84 of this chapter, and the pres- 
ent values of the assumed mortality gains here- 
inbefore mention 

No such corporation, nor any person, firm or 
corporation on its behalf or under any agree- 
ment with shall pay or allow to any agent, 
broker or other person, or corporation for 
procuring an application for life insurance, for 
collecting any premium thereon or for any other 
service performed in connection therewith any 
compensation other than that which has been de- 
termined in advance. All bonuses, prizes and 
rewards, and all increased or additional commis- 
sions or compensation, except increased or addi- 
tional commissions or compensation on renewed 
business within the limitations set forth in this 
section, are prohibited. f 

No such corporation shall pay commissions 
upon renewal premiums received upon policies 
issued after the year 1907 in excess of 5 per 
centum of the premium annually for 14 years 
after the first year of insurance in the case of 
endowment policies providing for less than 20 
annual premiums, nor in excess of 16 _. 
centum of the premium annually for the first 
nine years and 5 percentum of the premium an- 
nually for the next ensuing five years in the 
case of other forms of policies; provided that 


The German Mutual 
Life Insurance Company 


CHICAGO, ILL. 


new insurance exclusive 


gains for the first five years of insurance on the 
policies on which the first premiums or install- 
._ment thereof has been received during said cal- 
endar year, as ascertained by the select and ul- 
timate method of valuation as provided in sec- 
tion 84 of this chapter; | however, that 
when in the a gregate the total loadings upon 
the premiums for the first year of insurance re- 
ceived by the company in any calendar year, cal- 
culated according to the standards adopted by 
the company, after deducting the payments for 
medical examinations and inspections of proposed 








Has had 82 years of success. 
Non-participating Mutual Company. 
$1,500,000.00 paid to policyholders. 


Men of character and ability wanted, willing to work. 


With experienced officers, etc., Al contract can be procured. 


— Address 


The Company’s Home Office 


CHICAGO, ILL. 





Issuing all forms of policies as liberal as the 
most liberal reliable Company. Inquiries 
confidential. 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 








THE WORLD'S RECORD. 
Reserve and all 


_ Insurance ia Force — Astete, other — 

1808.02... Sisssob eset Sz, $161, 
1001... $88,018,656 «$016,072 $699.418 $815,664 
1902....... $39,541,688 $1,527,036 $1,176,249 $850,786 
1008....... $49,713,796 $2,205,636 $1,815,059 $390,577 
1904....... $60, 148,904 $3, 160,083 $2,615,498 $544,585 


1905.. .... 974,440,588 $4,126,682 $3,521,731 $605,317 
1906 $81,047,860 $5,353,144 $4,674,118 $679,626 


gy ed eh may OF 


ever at the end of ite TWELFTH 
Tibia ,S SOUENN ae aes ek ates aoe Me eo 
governmen 
pulsory Legal Reserve Law of Indiana, to protect policyholders, 


AMERICAN CENTRAL LIFE 


INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets . 7 — a - ~ 
Surplus Security to Policy Holders * 
Insurance in force - - > - - 


$ 1,856,364 
317,617 
21,167,000 


Deposits with the State of Indiana, as a by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


ARBA T. PERRY, Supt. of Agencies, Illinois Department 
1303 Tribune Bidg., Chicago, Iil. 


Are you familiar with the Protective Endowment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 
OF COLUMBUS, OHIO 
These policies are distinctive creations of Mr. S. H. 


Wolfe of New York especially provided for the 
‘*Midland.” 


The very best sellers on the market. 


DR. W. 0. THOMPSON 
President 


LOT H. BROWN, Supt. of Agencies 


RELIANCE LIFE 
| Pittsburgh. 


Policies that can’t be beat. 
Assets over two and one-half millions. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa and Alabama. 





B. F. REINMUND 
Secretary 
































TWENTY-FIRST ANNUAL STATEMENT 


Security Murat Lure 


INSURANCE COMPANY 
BINGHAMTON, N. Y. 
Admitted Assets ee: ‘ : . $4,654,3 79.69 
Excess Security (Surplus) - - - - 548,364.60 
Insurance in Force - - - : -  48,473.969.00 
Paid Policy-holders and Beneficiari - = 4,855,648.62 


AGENTS WANTED 
Address C. H. JACKSON, Agency Sec’y 


The NEW POLICIES (1907) 


OF THE 


EQUITABLE LIFE OF IOWA 


Are up-to-date in every respect—including provisions for 


DAYS OF GRACE; CHANGE OF BENEFICIARY; 
ANNUAL LOAN AND CASH VALUES; 
EXTENDED INSURANCE; 

PAYMENT IN INSTALLMENTS—Limited or Continuous 


Agents wanted in unoccupied territory. 








Write the Home Office, DES MOINES, IOWA 
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an amount found to be equivalent to the aggre- 
gate amount so payable upon a fair commuta- 
tion approved by the superintendent of insur- 
ance and based bay mortality and lapse rates, 
may be distribu through four or more years, 
but not more than two-fifths of such amount 
shall be payable for any one year; provided, fur- 
ther, that in any agency district subject to the 
supervision of a local salaried representative the 
renewal commission payable to agents of such 
district shall not two-thirds of the fore- 
going rates annually for 14 years, subject to 
commutation as aforesaid; and also provided 
that a fee not exceeding 8 percentum may be 

id for the collection of premiums which shall 
be received for any year after the 15th year of 
insurance. 

No such corporation, nor any person, firm or 
corporation on its own behalf or under an 
agreement with it, shall make any loan or a 
‘vance to any person, firm or corporation solicit- 
ing or undertaking to solicit applications for in- 
surance without adequate collateral security, nor 
‘shall any such loan or advance be made upon the 
security of renewal commissions, or of other 
compensation earned or to be earned by the bor- 
Trower except advances against compensation for 
the first year of insurance. i ‘ 

A. foreign life insurance corporation which 
shall not conduct its business within the limita- 
tions and in accordance with the requirements 
imposed by this section upon domestic corpora- 
tions shall not be permitted to do business 
within the state. 

This section shall not apply to expenses made 
or incurred in the business of industrial insur- 
ance, nor, except as to the limitation of ex- 
penses for the first year of insurance, and as to 
compensation of and loans and advances to 
agents or solicitors, to stock corporations issu- 
ing and representing themselves as issuing non- 
participating policies exclusively. 


This act shall take effect immediately. 





MERELY INSURE DIVIDENDS 


Considerable criticism has been made 
of the practice of some agents in ap- 
proaching a policyholder who has an 
accumulation policy in the effort to in- 


duce him to borrow on his policy 
enough to purchase additional insur- 
ance. Yet the practice is defended by 
some men of high reputation. 

The plan is simply this: The agent 
shows the policyholder who has paid 
five or six or more premiums on his 
policy that he will lose the dividends in 
case of death. He is advised to insure 
his dividends. He is urged to borrow 
enough on his existing policy to pay 
the premium for a year or more to pur- 
chase additional insurance. An esti- 
mate is made as to how much the ac- 
cumulations will ultimately amount to 
or how much extra insurance can be 
secured with the available loan. Then 
each year the policyholder is told to 
secure a further loan in order to meet 
the premium on the new policy. . 

In many cases the policyholder is in- 
duced to carry a larger policy than he 
can purchase with the loan value, but 
he is shown how part of the premium 
can be paid with the loan and thus his 
new insurance will not be expensive. 


THAT IS NATURAL LIGHT 

In the “Pointers for Local Agents” 
column of THE WESTERN UNDERWRITER 
appeared recently the following: 

Question—In insurance parlance what 
is meant by artificial light? 

Answer—Any light except the sun, 
moon and stars. 

A life agent writes as follows: “What 
about the light of a life agent’s coun- 
tenance when he secures a nice large 
“app” with check attached?” 








rganized in 1885. 


THE DES MOINES LIFE INSURANCE CO, 


Capital Stock $700,000.00. 
1 C. E. RAWSON, President. 

WRITES NON-PARTICIPATING POLICIES 
ONLY. The best for policy holder and agent. 
We have acomplete line. 

premium rates and high surrender values, 
based on a3%% reserve. “’Tis true. It's guaran- 
teed in the and secured by state de- 
Posit.°* censed in 20 states; Assets over 
ood territory 
or reliable agents. Not operating in New York. 

Address 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, Iowa. 





The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued Special Contracts. 
Never Issued “Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 
Agents Making Money. 


Apply to 
FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
Indianapolis 











HOME OFFICE - - 





TO THE LIVE ONES! 


Investigate 


‘The Great Western 
Life Insurance Co. 


Kansas City, Mo. 
Organized April 20, 1907 


$27,159,250 Insurance in Force Dec. 31, 1907 


THE MOST ATTRACTIVE POLICY EVER WRITTEN 


ADDRESS ALL COMMUNICATIONS TO 


- KANSAS CITY, MO. 





CENTRAL LiFE INSURANCE COMPANY 


OF ILLINOIS 
H. W. JOHNSON, President 


A GREAT OPPORTUNITY FOR LIVE MEN 


We are out for our share of the 1908 business. We want Salesmen, Insurance or 
others, who have the habit of Delivering the Goods and Making Money. Wecan 
Develop That Habit and probably Double Your Income by our up-to-date con- 
tracts and selling methods. Our record, our standing and our connections, particularly 
in Illinois, are in some respects unequalled, and clean, energetic men who act promptly, 
have before them Permanently fitable Positions such as only a Live Young 
Western Company can offer, Address with record and references (to save time). 


T. DeWitt Ganse, Director of Agencies, Ottawa, Illinois 





HOME OFFICE CHICAGO OFFICE 
Ottawa Banking and Trust 829 First Nattonal Bank Building 
OTTAWA, ILL. CHICAGO 





NATIONAL LIFE INSURANCE COMPANY 


of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E,. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 














Insurance in Force December 3lst, $50,066,932,77 
RECORD Increase in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - - - 1,037,668.19 
Excess of Income over Disbursements, 1,093,023.43 


CHICAGO’S OLDEST AND STRONGEST COMPANY 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should “ye to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. 


The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent connection, address 


THH COMPANY, Columbus, O. 


= MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 














If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


FRANK E. HITOHOOX, Field Manager 
WM. D. MITOHELL, 2nd V. Pres. and Gen’! Counsel 
DR. CHARLES D. PIPER, Med. Director 








Incorporated 1851 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 
James W. Hutt, President 
Tuo. L. ALLEN, Secre 
J. M. Lez, Actuary 
Rosert H. Davenport. Ass’t Sec’y 
All policies now issued by the BERKSHIRE give 
fe the one 
on- 


insured all the antage of the perfected 
orfeiture Law of usetts 


Before insuring lif an exe 
qntes Seaman shay comtenst aw being ones’ by 
the BERKSHI 
A. K. Hannen, Gen’! t Northern Ohio 

NEN 19 320 whew Bidg.. Cleveland 
Joun A. RinGco.p, Gen’! t Sou Ohio 
Wirtiam D. WyMan Gen'l Age elie 74 
2 "100 Washington St., Chicago 





THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
— are simple in verbiage and most 
iberal in provisions. TH& UNION CEN- 
TRAL has no investments in stocks or 
bonds. 


JESSE R. CLARK, 
President, 


E. P. MARSHALL, 
Vice-President, 


ANNUAL DIVIDENDS 


and all other up-to-date, attractive features are provided 
for in our 1908 policies, 


We want experienced men as general agents in Illinois, 
Indiana, lowa, Nebraska, Minnesota, South Dakota, Mich- 


igan and Pennsylvania, who can produce from one hundred 
fifty to two hundred thousand of paid for business annually, 


If you are not indebted to any other company, write us and 
we will submit a renewal contract that will intevest you. 


Scandia Life Insurance Company 





159 La Salle Street ° - - 


Chicago, Illinois 
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ILLINOIS LIFE’S 


NEW POLICIES 





Surviorship Investment and Guaranteed Annual Additions Plans —Policies 
Drawn Along Entirely New and Original Lines 


tion regarding the new non-par- 

ticipating policies now being is- 
sued by the Illinois Life Insurance 
Company of Chicago will be of inter- 
est to the readers of THe) WESTERN 
Unperwriter for the reason that they 
are unique in their provisions and em- 
body all the strong talking points and 
features of mutual participating poli- 
cies, though issued on the non-partici- 
pating plan, we print below an explana- 
tion of, and some of the arguments in 
favor of, this company’s new policies, 
the same having been prepared by 
Vice-President R. W. Stevens. 

To eliminate in so far as possible 
the uncertainties attendant upon par- 
ticipating policies, the Illinois Life In- 
surance Company has’ issued two new 
forms of policies, both of which are on 
the nonparticipating plan. In one, the 
Survivorship Investment policy, the 
company retains the attractive features 
of deferred dividend and accumulation 
policies, i. e., a combination of a bonus 
payable in cash to the insured with in- 
surance for his beneficiary against his 
death. In the other, the Guaranteed 
Annual additions policy, it retains the 
attractive features of the annual divi- 
dend policies and at the same time re- 
moves the uncertainty as to the amount 
of annual dividend by guaranteeing a 
yearly increasing insurance, or an an- 
nual reduction in premium. 


The Surviorship Investment 
Policies 


It is generally admitted that the Ac- 
cumulation system, which holds out to 
persistent policyholders promise of a 
considerable reward for persistency, 
is not only a proper but a desirable in- 
ducement, provided, always, that the 
policyholder in exchange for the chance 
he takes of being able to continue his 
policy to the end of the accumulation 
period, receives adequate assurance 
that if he does persist his reward shall 
be as much as a proper conservation 
of the Deferred Distribution Fund en- 
titles him to enjoy. 

Recent investigations have shown 
that mutual companies carrying insur- 
ance on the Accumulation plan have 
felt perfectly free to draw upon the ac- 
cumulations of deferred distribution 
policies to meet extraordinary and ex- 
travagant expenses, as well as to show 
such results on Annual Dividend poli- 
cies as would attract new policyholders 
on that basis. ; 

Mutual life insurance companies by 
the very nature of their organization 
are not permitted to give any guaran- 
tees as to the contributions to be made 
to the Accumulation Fund, and expe- 
rience has demonstrated that the holder 
of a policy in a mutual company is not 
justified in permitting his profits to be- 
come a part of a fund for the pres- 
ervation and improvement of which no 
liability or responsibility is placed upon 
the insurance managers. It, therefore, 
devolves upon companies conducted on 
the stock plan, as is the Illinois Life 
Insurance Company, to devise guaran- 
teed insurance contracts which com- 
bine with protection an adequate re- 
ward and profit for persistency. 

The plan and purpose of the Sur- 
vivorship Investment policies is to give 
to each applicant who desires to carry 
his insurance on the Accumulation 
plan, thereby combining with protec- 
tion for his family a profitable invest- 
ment for himself, an absolutely square 
deal in the accumulation and distribu- 
tion of that fund arising from forfeit- 
ures. The policies are issued at the 
usual participating rate, and the com- 
pany guarantees to set aside each year 
a certain portion of the premium and 
to annually compound the same at 3% 
percent interest. A division of the In- 


B ELIEVING that detailed informa- 


vestment Fund will be made at the end 
of each twenty-year period, and each 
policyholder whose policy is in force 
at that time will receive his equitable 
and proper share. 

Holders of these Survivorship Invest- 
ment policies have an absolute guaran- 
tee as to the annual contribution to the 
Investment Fund, and a further guar- 
antee as to the rate of interest at which 
the contributions shall be improved, 
which means that neither the death 
rate, the interest rate, the expense rate, 
nor the profligacy of the Company’s 
management in distributing annual div- 
idends for advertising purposes—fac- 
tors which are of prime importance in 
determining accumulations in mutual 








accumulated fund on any given class 
therefore represents: 

(a) The contributions to said Fund from pre- 
mium payments on policies that terminated (by 
lapse, surrender, death, etc.) before the expira- 
tion of the twenty-year period, together with 3% 
— compound interest on said contributions; 
an 

(b) The contributions to said Fund from pre- 
mium payments on policies that were continued 
in force throughout the full twenty-year period, 
together with 3% percent compound interest on 
such contributions. 

The entire Fund on each class is 
guaranteed to be wholly apportioned 
at the end of the twenty-year period 
to the survivors of that class whose 
policies are then in force. 

From the foregoing it will be seen 
that in accumulating the Survivorship 
Investment Fund on each class of poli- 
cies and apportioning the Survivorship 
Investment applicable to each policy 
completing the Survivorship Investment 
period many of the uncertainties con- 
nected with the accumulation and ap- 
portionment of the savings (or so- 











vestment period (by lapse, or death, 
or by surrender for one of the several 
surrender option benefits) “forfeit” 
the contributions previously made to the 
Investment Fund. These contributions, 
however, are not “forfeited” to the 
Company, but to the persisting policy- 
holders. Neither are they withdrawn 
from the Investment Fund; they re- 
main in the Investment Fund and con-- 
tinue to be improved at 3% percent: 
interest, compounded annually, and are: 
wholly apportioned at the expiration of: 
the Investment period among those: 
policyholders whose policies are then: 
in force. 

At the age of 35 the annual premium,, 
20-Payment Life Survivorship Invest-. 
ment plan is $37.99. Beginning with the: 
second year the Company guarantees: 
to set aside out of this premium, and 
to the credit of the Survivorship In- 
vestment Fund, $6.46, or 17 percent of 
the premium. Six dollars and forty- 
six cents deposited and compounded 








& 


Illinois 

















Life Insurance Co. 


CHICAGO 


JAMES W. STEVENS, President 


































































companies—can in any degree influ- 
ence or affect the individual policy- 
holder’s share of the Investment Fund. 

Survivorship Investment policies pro- 
vide that all policies on this plan that 
remain in force twenty years shall 
share in the apportionment of the Sur- 
vivorship Investment Fund. This Fund 
is accumulated from _ contributions 
thereto from the premiums collected 
on all Survivorship Investment policies. 
The amount of contribution is deter- 
mined by the age at which, and the 
plan on which, the policy is issued, and 
is definitely set forth in the policy. All 
Survivorship Investment policies are 
classified according to the year in 
which they are issued. The contribu- 
tion to the Survivorship Investment 
Fund from the premiums paid on all 
policies in any given class & e., all the 
Survivorship Investment policies issued 
in any given year) are accumulated for 
a period of twenty years. At the ex- 
piration of the twenty-year period the 









































called surplus) on Accumulation or De- 
ferred Dividend policies are eliminated, 
namely: 

1. The yearly rate of interest at which the 
Investment Fund is to be accumulated is guar- 
anteed. 

2. The yearly contribution to the Survivorship 
Investment Fund from each premium collected 
during the Survivorship Investment period is 
guaranteed. 

8. No part of the expense of conducting the 
business can be charged against the Investment 


und. 

4. No deduction can be made from the Fund 
to cover losses or expenses or depreciation in 
values of the securities in which the Fund is 
invested. 

5. No portion of the Accumulated Survivor- 
ship Investment Fund can be retained by the 
Company to protect the reserve on outstanding 
policies. 

6. The method by which the entire Fund is to 
be apportioned among the policies in force at the 
end of the Survivorship Investment period is set 
forth in the policy. 

The Company does not profit by the 
“forfeiture” of contributions to the In- 
vestment Fund. It is true that those 


policies that are discontinued before 





the expiration of the Twenty-Year In- 





Offers 
Guaranteed Results at} Exception | Guaranteed Results at 
End of Twenty Years | 'nducements End of Twenty Years 
20-Payment Life Age 35 Amount $1,000.00 Energy 20-Payment Life Age 35 Amount $1,000.00 
Survivorship Investment Ability GUARANTEED ANNUAL 
Policy and Good ADDITIONS POLICY 

Total Premiums 20 years . . . . . $759.80 Character Total Premiums 20 years . . . . . $759.80 
Guaranteed Cash Value atend of 20 Years 786.23 who can Guaranteed Cash Value at end of 20 yrs. 750.00 
20 Years’ Insurance and Profit to Insured $ 26.43 SELL Net Cost 20 Years inourance -$ 9.80 
Paid-up Policy . . aes $1,000.00 Life Paid-up Policy . . ‘on’ $1,246.00 
es le te 176.23 Insurance. Paid-up Policy ag * + + 1,000.00 
Total Premiums 20 years .. . . . $759.80 . 
Guaranteed Minimum Share Investment Special Cash 2... ‘eg 140.00 

. Oe ae eee Agents The following table shows the amount of 
Guaranteed Net Cost Paid-up Policy . $583.57 Wanted in EVENT oF | DEATH daring oly given year 
THE ABOVE RESULTS ARE ABSOLUTELY Illinois, Year of |Amt. Paidl| year ot |Amt: Paidl| year of [Amt Paid 

. . nois 
GUARANTEED IN THE POLICY Michigan, Death |°7 Tite || Death [PY fitel*l| Death  |by lilinols 

wa + a | See | § | ae | | Se 
Survivorship investment Fund, improved at 394% compound | Pennsylvania | 3 | ios || 1 | rie |! if | for 
interest—the same amounting to $176.23—this policyholder G : a 1,046 11 1,142 18 1,225 
will also receive his pro rata share of the accumulated fund corgia, 5 1,060 12 1,154 19 1,235 

holders who lapse or die. What his Mi : 6 1,075 13 1,167 

share in the forfeited fund may amount to it is, of course, impos- issouri, 7 1,089 14 1,179 ||andsubse 1,246 
sible to foretell, since the exact rate at which the members of his K quent yrs. 

aay : see box Siivender hele inourence is unknown, O ansas, THE ABOVE RESULT 

~th) Zs klahoma S ARE ABSOLUTELY 
feitures do amount to he shall receive his pro rata share. GUARANTEED IN THE POLICY 


ee | 


annually for nineteen years at 3% per 
cent interest will amount to $176.23, 
which is the minimum sum that could, 
under the method of accumulation and 
apportionment guaranteed in this pol- 
icy, be apportioned to this policy at 
the end of twenty years as its share in 
the Survivorship Investment Fund. In 
addition to the amount of his own con- 
tribution, improved at 34 percent com- 
pound interest, the insured will also 
receive his pro rata share of the Fund 
created by those policyholders whose 
insurance is terminated prior to the end 
of the twenty-year period. 

hat an individual policyholder’s 
share in the Fund accumulated by “for- 
feitures” will be it is, of course, impos- 
sible to tell, since the exact rate at 
which the members of his particular 
class may die or surrender their insur- 
ance is unknown, but he is absolutely 
guaranteed that whatever the “forfeit- 
ures” may amount to he shall receive 





his pro rata share. 
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The guaranteed cash reserve surren- 
der value of this policy at the end of 
twenty years is $610. Adding to this 
$176.23, the minimum share in the In- 
vestment Fund, makes a certain cash 
surrender value of $786.23. The pre- 
miums for twenty years amount to 
$759.80; therefore, even though we as- 
sume that none of the Survivorship In- 
vestment policyholders die, or surren- 
der their insurance prior to the twen- 
tieth year, the holder of this policy 
would receive in cash from the Com- 
pany $26.43 more than he has paid in 
premiums, 

No matter what the experience of 
the Company may be as to the interest 
earnings, death rate, or expense rate, 
every penny contributed to the Invest- 
ment Fund must be improved at 3% 
percent compound interest and paid 
over at the end of the investment pe- 
riod to the then surviving holders of 
investment policies. 

It is in respect to these features men- 
tioned, together with the absolute fix- 
ing of the amount that each policy shall 
contribute each year to the Investment 
Fund, that the Survivorship Investment 
policy differs from the Deferred Divi- 
dend or Accumulation contracts issued 
by participating companies. 

In constructing the Survivorship In- 
vestment policies the result aimed at 
and accomplished was the elimination 
of those features of the old Participat- 
ing Accumulation system which caused 
so much dissatisfaction among policy- 
holders. In the Survivorship Invest- 
ment policies all the attractive and de- 
sirable features of the old Accumula- 
tion system have been retained and the 
objectionable features have been re- 
moved. 

The Company agrees to furnish the 
insured, after his policy shall have 
been in force more than three years, a 
statement of the amount of his policy’s 
proportionate share of the Survivorship 
Investment Fund then accumulated, 
and held awaiting apportionment, with- 
out deduction, at the expiration of the 
Survivorship Investment period. 


The Guaranteed Annual Additions 
Policies 


The Guaranteed Annual Additions 
policies grant the same guaranteed loan 
values and guaranteed surrender val- 
ues, and require the same premium pay- 
ments as the Survivorship Investment 
policies. 

Policies on this plan guarantee that 
during the premium-paying period (but 
for not to exceed twenty years from 
the date of issue) a definite amount of 


fully paid additions shall be credited to | * 


the policy upon payment of each year’s 
renewal premium. The amount of the 
fully paid additions credited from year 
to year is definitely set forth in a table 
in each policy. The amount applied 
each year to the purchase of paid-up 
additions is the same sum that, were 
the policy on the Survivorship Invest- 
ment plan, would be contributed from 
said premium during the first twenty 
years to the Survivorship Investment 
Fund. 

The Guaranteed Annual Additions 
policy is, therefore, the direct opposite 
of the Survivorship Investment con- 
tract, and these policies differ from 
each other in the same way that an 


Annual Dividend -policy differs from a 
20-Year Distribution. 

At the option of the insured, exer- 
cised before the due date of the second 
or any subsequent annual premium, the 
holder of any Guaranteed Annual Ad- 
ditions policy may elect to continue 
such policy at a reduced premium in 
lieu of receiving any further fully paid 
addition credits upon payment of sub- 
sequent renewal premiums. In event 
of such election the premiums subse- 
quently falling due will be reduced by 
the same amount that, were the policy 
on the Survivorship Investment plan, 
would be contributed from said pre- 
mium to the Survivorship Investment 
Fund. The amount of the reduction 
applicable to each policy is definitely 
set forth in the policy. 

On Guaranteed Annual Additions 
policies that provide for payment of 
premiums for more than twenty years, 
the premiums falling due after twenty 
years are reduced by the same amount 
that, were the policy on the Survivor- 
ship Investment plan, would be con- 
tributed from each premium during the 
first twenty years to the Survivorship 
Investment Fund. Fully paid Addition 
credits may be surrendered at any time 
for their full reserve value. 

At the age of 35 the annual premium, 
20-Payment Life Guaranteed Annual 
Additions plan is $37.99. For this pre- 
mium the policyholder is guaranteed a 
yearly increasing insurance, beginning 
with the second year; is guaranteed a 
paid-up policy of $1,007 at the end of 
fifteen years; at the end of twenty 
years is guaranteed $1,246 of paid-up 
insurance, or a cash surrender value 
of $750. If this policyholder so de- 
sires, he may, in lieu of the paid-up ad- 
dition, avail himself at the beginning 
of the second year of a guaranteed re- 
duction in premium of $6.46, which is 
the equivalent of a 17 percent dividend 
at the end of the first year. 

The splendid position in which the 
introduction of the Survivorship Invest- 
ment and the Guaranteed Annual Addi- 
tions policies places representatives of 
the Illinois Life Insurance Company 
must be appreciated by every insurance 
salesman. In the one policy consid- 
erable inducements are held out to the 
man who expects to live and pay 
twenty years, and in the other the man 
who fears that he may die within 
twenty years is guaranteed a larger re- 
turn than could be assured his estate 
by any other form of investment. On 
these new forms of policies the Com- 
pany pays the same rate of commission 
as formerly allowed on participating 
insurance. 





ILLUSTRATIONS NEAR HOME 


Agents find it an advantage to show 
what their companies are doing in the 
state where the agents live. Death 
losses paid, matured endowments, divi- 
dends, loans, insurance in force, as ap- 
plied to a particular state, if such are 
of any moment, make good canvassing 
material. 

One company has gotten out a map 
showing distribution of payments in the 
various states. It brings the compa- 
nies nearer home and shows what they 
are doing in a local way. 





Pittsburgh Life & Trust 
Company 
W. C. Baldwin, Pres. Pittsburgh, Pa. 


Issues the best Life, Accident and Health 
Policies on the market 


Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 
Assets . . « « Over $4,600,000.00 


Home Office 
Pittsburgh Life Bidg., Pittsburgh, Pa. 





bother hand) an entire 


Why Siaateta sie: 

than covers the whole 
poms sf giving unique and 
Our Guaranteed Q. C. B. L. Policy insures 
sat caper nea ae 2a 
a life income if insured 


and 
permanently disabled; 
any event at end of limited-pa —~ aad 


m4 es * ency terms Se Alexander 


Fidelity Mutual Life 


Insurance Co. 
L. G. POUSE, Pres’t 


complete 

















Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT: MANAGERS AND AGENTS 
Lae a the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, wiagiaie, 


rginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wiscons 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 


forms of policies ever put om the market. D MEN who can produce business 
can get an UNUSUAL CONTRAOT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAGO 


5 tol 











Advantage to High Class Salesmen 
Selling Our 


Guaranteed Income Policy 


The Cleveland LifeInsuranceCo. 
Home Office: Rockefeller Bidg., CLEVELAND, OHIO 


WE CAN OFFER 


Splendid opportunities and top notch contracts to expe- 
rienced and successful managers able to show clean 
records, Territory open in Indiana, Ohio and Michigan. 


The Lincoln National Life In- 
surance Company 
OF Fort Wayne, INDIANA 

The company that invites annually a thorough examina- 


tion of all its affairs by the Insurance Depart- 
ment and receives 


A CLEAN BILL OF HEALTH 


ARTHUR F. HALL THEODORE F, RUHLAND 
Secretary Superintendent of Agents 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so wae a schedule of commissions that a position 


in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 














CORNET WITHA Congr, 


MANAGEMENT 
IS ALIVE, 


Ny 





WHOSE WHOSE 
POUGES POLICIES 
ARE 
UP TO DATE. ¥ SELLERS 
WHOSE ; + wit 
AGENTS | f EVERYTHING 
AppppciATen. | 2 








|_ THE BANNER COMPANY OF THE WEST. _ 
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Among the Companies 








The liabilities of the Phoenix Mutual 
Life contain items of unusual interest 
showing President Holcombe’s advanced 
ideas of complete publicity. For in- 
stance, included in one item is “surren- 
der values on ceased policies.” These 
are policies which have not been turned 
in, but which have a value. It may be 
that some of the holders may not be 
located, but the values are carried as a 
liability. The accrued medical exam- 
iners’ fees are also put in the liability 
column. Again as a liability is carried 
$254,801 as a fluctuation fund for market 
values of stocks and bonds below book 
values. For dividends on five-year dis- 
tribution policies, on special class in 
1909 and subsequently $142,798 is car- 
ried as a liability. 


The Royal Union Mutual, which is 
one of the great interest earners, shows 
the following rates earned for a series 
of years: 1898, 6.36 percent; 1899, 6.36 
percent; 1900, 6.56 percent; 1901, 6.31 
percent; 1902, 6.03 percent; 1903, 6.27 
percent; 1904, 6.25 percent; 1905, 6.14 
percent; 1906, 6.13 percent; 1907, 6 per- 
cent; general average, 6.24 percent. 








Last year the Royal Union Mutual 
settled twenty-year deferred dividend 
policies written in 1888 as follows: 
Amount insured, $55,000; guaranteed 
value, $28,159; surplus, $21,145; total 
paid policyholders, $49,304; cash paid 
by policyholders, $36,559; result: twenty 
years’ insurance for $55, 000 and a profit 
to policyholders above premiums paid, 
$12,745. 





As to estimates, the Equitable of Iowa 
says: “The company furnishes no esti- 
mates of results of any kind under the 
new policies. And no agent is authorized 
to make any estimate, nor to make any 
promise or representation with regard to 
dividends to be declared, or additions to 
be purchased. Dividend exhibits on old 
policies will be furnished, as before, not 
to indicate what future dividends, under 





future conditions, will be, but to show 
what we did in the past and under the 
conditions then existing; for that is his- 
tory, and of interest to all.” 





WRITE OLD POLICYHOLDERS 

When a home office receives requests for 
reinsurance on a risk where it has only a 
small amount, the thought naturally arises 
as to why its resident agent did not get 
the business direct and increase the com- 
pany’s line. The home office very natur- 
ally concludes that its agent neglected an 
opportunity and allowed his competitor to 
outwit him. 

A company official said the other day 
that his observation convinced him that no 
small number of agents failed to utilize 
the benefit that might come from satisfied 
policyholders. They are seldom ap- 
proached by these agents on the question 
of increasing their line. Some other 
agent edges in and persuades the man to 
take more insurance. At opportune times 
the policyholders should be canvassed for 
additional insurance. 





Bear in mind there is no night bell 
to an insurance office. You can’t get 
insurance when you really want it. 
When you don’t want it is your only 
chance to get it. 





The difference in men is not in ab- 
sence of obstacles but in the presence 
of pluck, with which to overcome the 





obstacle. 
Course of Insurance 
Education 
OUR Department for Fur- 
nishing Prospects 
New “Model Policy” 
Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 





How to Sell One Policy Each Day at Least 
This is for Life Insurance Agents 


If you will drop us a postal we will give you free of charge, infor- 
mation that will lead to your being able to write 365 policies each year. 
It is a sure way to close every prospect you have immediately. 


Address BUSINESS MANAGER 


THE WESTERN UNDERWRITER COMPANY 
145 La Salle Street, Chicago, III. 





WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN, 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 


REPRESENT A WESTERN COMPANY 
The Reserve Loan Life 
Insurance Co. 
INDIANAPOLIS 

Operates ander the 


Compulsory Debosit Law 


OF INDIANA 








Reliable Agents wanted. Address 


Ta 








A regular | 


contracts. 


ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 


Capital Stock, Full Paid, $150,000.00 


al reserve, old line Life Insurance Com 
with all Policies secured 
reserve with *he State of Missouri. Something new in agency 
Aa excellent opportunity for a 
ADDRESS THE HOME OFFICE 


Missouri Trust Building 


y 
by a deposit of the full legal 
ew good men. 


ST. LOUIS 





aaa ear Mutual 


Life Insurance Co. 


SRRINGFIELD, MASS. 
Ineorporated 1851 


General Agency Opportunities 
for a few Al Personal Writers. 


New policies, splendid annual dividend record, 
low expense ratio. 


, Superintendent o 
tonne ©. etd Martuamie Laon and foam, rust, Chicago 


Chicago A , L. Brackett Bisho 
‘oe P, Manager, 


eeute Agency, 1003 Outlook Bullding 


THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
=I yeas 


Our agents are representative citizens of 
their respective communities. 








On account of low 


. low mortality and h' 
policies above our estimates 


Agents Can Sell These Policies Easily 


Our rates average from $2 to $10 a eee less than those of other companies, 


igh interest earnings, we are able to mature all our 


and to give policyholders higher dividends than most of our competitors do. 
It is easy to build up a clientele of satisfied policyhol 


GOOD TERRITORY 4¢dress Bankers Life Insurance Co., Lincoln, Neb. 


for a company like ours. 





A POLICY 
YOU CAN SELL 


To all people, on the Reserve Fund Plan, CHering 
a Permanent Guarantee of cost. Only one kind 
ft issued to both men and women on ages 
fro in amounts from one to five thousand. 


anagers are wanted in Mich x= 
ana, tn Missouri, Oklahoma, braska- 
Colorado, aoe Wisconsin, North ‘ane Sgath 
ee te 





ennessee, —_ a Wes 
Utah, Pennsylvania, Jersey and 


— a, 

ware, 
if. u are interested in sell Mutual Li 
Insurance under the Most Liberal , a AR “4 


Contract ever 
once for full particul: 


National Life Association 
DES MOINES, 10WA 


a the Home Office's at 





Stock Salesman 
Wanted 





One who can sell life insurance com- 
pany stock for a company that has just in- 
creased its capital. Good bonus paid on 
each share sold. 

After stock is placed, if the man has 
made good there is a chance for his ap- 
pointment as superintendent of agents, a 
position that is still open with the com- 
pany. Address B 22, 


care Western Underwriter Co. 


We Are Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members bring him a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bidg., Pittsburgh, Pa. 








Indorsed by Business and Professional 
Men North—South—East—West 


THE PRUDENTIAL RATES 


NEW Low-Cost 
Policy are the 
Lowest, 





4 ‘EIN r 
< {% 


Consistent with 
Liberalit and 


Satety. by 
f 
ee 
Importance 


and sibility 
in the World. 


THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 
Incorporated as . Pack ~4— by the State 
ersey 
JOHN P. mm Home Office, 
President. NEWARK, N. J. 














INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA - 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 








Opportunity is at Your Door 





if you are a ‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


LB. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 





Insurance in Force, $191,986,786.00 


The NEW POLICIES of the Provident are u 
copes Ge r conciseness and sim: plicity of form 
for adaptability and liberality in all essentials 


S. Sarro.p, General Agent, Eastern Ohio 





. W. Cnoox, General Agent oe 4 


Provident Life and Trust Company 


OP PHILADELPHIA 


Assets, $61,033, 581.59 
t ceed- 
taal iow Plow and — pay yoy 8 ‘by large 


CORRESPONDENCE WET AGENTS S0LETUD 
Fopepe & 122, Generel Agents, Westeen Obl ° 


Trust Building, Cincinnati, Ohio 
. “T6110 Garheld Building, Cleveland, Obio 





vi, eee sor ot Spitzer Bull . Toledo, Ohio 
:-.* 325 Marquette Build ill. 
. |. | 44 Home Bank Building, t, 
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The Mutual Life Insurance Company 


Of New York. 


The work accomplished by the Company in 1907, under the “‘new conditions” in 
respect of benefits dispensed to policyholders and in the furtherance of their best inter- 
ests, has been especially satisfactory. 


The Company paid directly to policyholders and their beneficiaries in death claims, endowments, dividends, annuities 
and surrender values 


ii ah ee break od kote aie aad eae AAMAS SO OS DSRS shade a biek eee nade acess a etaed eeeawes $43,959,245.40 
ee ee es ne ny Ga GD NT DUIS oe occ ce Woccccrnteccestaavcorsccnceccsccssccsocgueesiess 16,368,679.39 
ee ee IED BI n cs ctinccwsecccerteresende 6006S RHOCEDE Secdescocecescrecedecoeeoocceonesess $60,327 ,924.79 
ee ee I oc cose ccasdseccedddaapedad tebe ad bWeeebe boawbscrdreviectsdcdceouesasetaeese 57,151,041.71 


The total benefits above named exceeded amount received by... ..........ccccccecce cece seen eens seen senses eesenes $ 3,176,883.08 


The amount paid DIRECTLY TO POLICYHOLDERS during the year was 77 per 
cent. of the amounts received from them. 


The total amount paid to policyholders, plus the increase in the net reserve held 
for them, was over 105 per cent. of the amounts received from them. 


Increasing Dividends. 


The amount appropriated for dividends to be paid in 1908 is. ...... ... cece cece cece eee e teens eee eeeeeeeeeeeessseees $8,311,002.02 


The annual dividends of The Mutual Life under the “new conditions” show a ratio 
of increase such as can be approximated by no other company. 


In Gains for Policyholders the Company Remains in the Front Rank. 


Its gross earnings from interest and rentals for 1907 were 


Di tie iawknan dg aoa bah Shed heneehbeebendaeseeabavent $23,103,953.59 
Its gains from loading, mortality, surrenders and annuities were... ......... cece cece cece ee ee eee eee seeeeeeeeeeeeeees 8,760,440.79 
The total earnings and gains from sources mated WETC....... 2.2... ccccccccccccccnsccccccccssccessesseesescess $31,864,394.38 


This is over 56 per cent. of the entire premium income, a remarkable showing 
rarely, if ever, equaled by any other company. 


In Economy of Management the Company Stands Pre-eminent. 


The total expenses incurred in 1907 were 


Lic bat ae rekak OS eae Aw a bd eRa hea CU Maa ae eee ee ab kate ene $8,554,375.11 
ey ene ee Oe i ed Sivieapaedwedoves ddde0secugsesneskdbeaviebes 640baRieteeesneendesdee 2,031,618.13 


The Financial Condition of the Company is Superb. 


Its investments are of the highest class. With assets exceeding its legal liabilities by over $57,000,000 even by the abnormally 
low market quotations of December 31, 1907,—an excess greater by many millions than is held by any similar organization anywhere 
—The Mutual Life, the Oldest Company in America, is also justly designated the Strongest in the World. 





Balance Sheet December 31, 1907. 


ASSETS. LIABILITIES. 

RI i chief aah cae saaeawhed bed abnde $ 29,409,158.80 oi os cian oe us sec debbs ey eeekbeheu $420,094,742.00 
Mortgage Loans on Real Estate................cccceecees 125,741,836.42 Other Liabilities on Policies... ................ceceeeeeees 5,532,879.66 
Ns ok io sales s khawigeusesavudegetede nated 52,022,021.33 Premiums and Interest Paid in Advance.................. 1,828,360.34 
is ls cece ei ebaeibbncknse¥ peat oct oes see 11,805,000.00 Dividends Payable im 1908.............ccccccccccccccccces 8,311,002.02 
Bonds and Stocks, Market Value Dec. 31, 1907............ 260,026,493.51 ccc wnchcesectesscbevnaseed ens 879,267.56 
RRS Ga ee eer rep eerr rere 6,487,545.88 PE SE WD MED. vc ce scccccsccvecsecbevesedcese 57,530,769.45 
Premiums in Course of Collection....................0005 4,685,477.99 
Interest and Rentals, Due and Accrued.................... 3,999,487.10 

EE BI 6. |... Sac ds amb taebsh hs sesnei'e pcaacied $494,177,021.03 gh nde a uns ved ncuéacacddacaeel $494,177,021.03 








NOTE.—The admitted assets would be given greater by $15,989,158.97 were the bonds taken on the Company’s basis of amortized book value; or $13,211,- 
349.94 were the securities stated by the average market value (13 months rule), recommended by many insurance commissioners at the Louisville meeting. 








For Information or Agency, address GEORGE T. DEXTER, Second Vice President, 
THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK 


34 Nassau Street, New York City 
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SEES MEN OF HIS OWN AGE 


A young agent, himself unmarried, re- 
marked a few days ago that he met his 
greatest success in closing applications by 
dealing with men of his own age. He 
specializes on younger men. To those 
unmarried he presents the endowment 
policy, showing its investment feature 
most strongly. He tells these men that 
in the endowment they have an absolutely 
safe investment yields ing a fair rate of 
interest. It is subject to no chance of 
failure. What they pay in will be re- 
turned with interest so far as the pure 
endowment is concerned. The life insur- 
ance feature will serve as a protection to 
his dependents or estate. 

Most young single men argue that they 
need no protection and hence the endow- 
ment is emphasized. 

In case of young married men, pure 
protection is advised unless they can af- 
ford to carry an investment policy. 





EASY WAY TO CREATE VALUE 


“Do you want to create an estate on 
easy terms,” said an agent to a prospect. 
“I can show you the way to make $5,000 
in a manner that will cost you but a 
small sum annually. Just sign your name 
here on this line and pay me $205. That 
ends it. You are worth $5,000. If you 
die even within a few days, I will hand 
your family a $5,000 draft. Easy way of 
creating something very valuable, isn’t 
it?” 





ANOTHER BAIT FOR SUCKERS 


Here is the way one life company plies 
the stock-selling trade. An agent goes 
to a prospect soliciting him and explain- 
ing the stock option scheme. If the pros- 
pect looks with favor on taking an option 
on stock, well and good; if he does not, 
the agent puts up this line of talk: 

“Of course you do not appreciate how 
valuable this stock is but as you are en- 
titled to an option if you take a policy, 





would you be willing to assign that op- 
tion to me? If you do I will give you a 
material reduction on your premium. 
You see I know this stock will soon 
double in value, so some of my friends 
and I are gathering in what we can. It 
pays me to sacrifice my commission in 
order to get the st 

And there are many deluded suckers 
who bite on this trick. It is old Mr. 
Rebate in a new dress. 


CULTIVATE CHEERFULNESS 

It is very unusual to find a man who 
can be successful in selling life insur- 
ance who will carry around with him 
an unhappy look. There is nothing 
which will create such a good impres- 
sion as a sunny face and a cheerful 
manner. An agent has half the battle 
won when he carries this cheerfulness 
with him. The door is open and he is 
made welcome. His sunny face is his 
introduction. It begets confidence and 
is almost as good as a letter of credit. 
No one can help believe him, the 
cheerful, confident man, and in selling 
life insurance you must inspire confi- 
dence and belief in your prospect. 
Your prospect must accept your state- 
ments and trust you implicitly, other- 
wise you could not persuade him to 
invest his money in this long-time con- 





tract of life insurance —Pittsburg Life | 


Pusher. 





WHY SHOULD HE QUIT? 


A man will go to all lengths to pro- 
tect the members of his family when 
he is alive. He wants them to have all 
the advantages he can afford. He 
makes many sacrifices in their behalf. 
He shields them from harm. He pro- 
tects them. 

Should not this same spirit be main- 
fest to guard them as far as he can 
when he is gone? Life insurance is the 
means whereby this mantle of guardian- 
ship can be extended even when the 
active provider is in silent dust. 





The Most Popular Up-to-Date Policies 


CONTAINING MANY TALKING POINTS 
and General Agents Wanted in Illinois, Obie, Pennsylvania and Georgia 


Managers 
Splendid opportuni epee t connection with a well-known Company 
onto pee ay Sa ht pon pe Ne VAD oe peme pnm o y ni 
Do not delay tosectienties Py: RR at once to profit by selling the matchless contracts of this 
progressive company. 


The Columbia la Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 
MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


FRANK D. JACKSON, President. 


SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Writes all forms of a af gontintestind oad and aon-gesticlantag policies ond ts 4 ye a deposit of their 


full value in a 

itor with 
™ Rate of interest earn 
representatives wanted. 


J. W. A. STAUDT, State Agent, 


of Iowa. 


certificate from the 


policy. 
t906, ‘6.13%. Most absolute safety. Biggest cash settlements. Reliable 


209-212 City National Bank Bldg., Canton, O. 





1860 47th Year 1909 
Home Life Insurance Company of New York 


GEORGE BE. IDE, President 





Assets, $19,009,550.82 LIABILITIES, $17,925,901.64 
Divided Eadwment Fund (Deere Dividend) a ; $1,621.413.00 
coe ° . y 86,113,559 





“Mr. slice Sidledhno than op aaiadin eripebapable a Re 


New York Sun, 12-13-05 


THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY. 


AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 

















ADDRESS—— 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 








EVERY POLICY A SQUARE DEAL 


Michigan State Life Insurance 
Company 


Home elfice, 633-37 Majestic bldg. 
DETROIT, MICH. 


Cc. A. GOODALE, President. 
F. H. WATSON, Vice-President. 
J. W. McCAUSEY, Secretary. 


J. B. BRADLEY, Medical Director. 
A. M. HUME, Associate Med. Director, 
FRED APPS, Director of Agencies. 








The First company to organize under the new and stringent laws of 
Michigan. 

‘The Company for the agent because its policies are exceedingly liberal, 
eeadily understood and easily sold. 

If you have a clean record and are contemplating a change, we can 
SHOW YOU where it will be to your interest to be connected with this 
hustling home company. Address the Home Office. 

















COMBINATION OFFER 








EARNEST woRKERS | Gan’ 

TO ACENTS caste an mer thet re 

National Life Annuity Company — GOOD TERRITORY | fad tie ike 
Mutnal Health and Accident Association PLAIN POLICIES | G22 Mezal” 
OF AMERICA Policies recently 





to com- 


changed 
ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Co. 
Portland, Maine 


FRED E. RICHARDS, Presivent 
ADORESS CITHER 
Thornton Chase. Supt.. 84 Adams St.. Chicago. Ill. 
Edson D. Scofield, Supt., 180 Broadw' y, N.Y. City 


FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can segeesens, both Companies 
giving him a complete equipment. 














Address the Home Office 














DIRECTORS 
P, A. CHAMBERLAIN 





Northwestern National Life Insurance Company 


MINNE 





LEONARD K. THOMPSON, President, 


APOLIS 














Pres. Security Nat’) Bank 





vice Sie BARRRAY nae | A WESTERN COMPANY FOR WESTERN PEOPLE 


Note 


Northwestern National 








B. W. DECKER 
Vice Pres. Northwestern Nat’! Bank 
A. A. CRANE 
Vice-Pres. Nat’] Bank of Commerce 


B. F. NELSON 
Nelson-Tuthill Lumber Co. 
GEO. B. TOWLE 
Treasurer 
JOHN T. BAXTER 
Counsel 
W. J. GRAHAM 
Vice-Pres. and Actuary 
L. K. THOMPSON 
President 














RECORD FOR 1907 


Paid Policyholders and Beneficiaries....... 


Increase in Surplus........ 


Admitted Assets.. 
Paid Policyholders paar Benefictaries.. 
Imsurance in Force... .... 

Surplus.. stn 


tABYABY 1, 1908 


is entering additional 


0, $1,582,925.12 pest = een 
492 452.84 and offers especially 
787,345.08 advantageous 

ed crcccccccceces 49,104.65 propositions to reliable 


Men who desire to 
establish permanent 
business connections. 


----$5,231,828.94 
seeseeee 6,620,024.92 
-++--22,635,623.00 
150,820.69 


















fa ee ee 


a 


ve wh * re 
Nin tel hmm Re Lina a er ct EE oP ll meet mma 










